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Realtor.com Housing Forecast: 

Homebuying Costs Aren’t Coming Down in 2023
SANTA CLARA, CA—Amid higher 

mortgage rates and budgets squeezed 
by inflation, homebuyers looking for af-
fordability in 2023 will find that prices 
aren’t coming down, accord-
ing to the Realtor.com 2023 
Housing Forecast released 
on Nov. 30. Instead, with the 
housing market beginning a 
gradual adjustment that could 
last through 2025, what next 
year will offer buyers is less 
competition for a growing 
number of for-sale homes.

Overall, in 2023, Realtor.
com forecasts that buyers and 
sellers can expect:

• Average mortgage rates 
of 7.4%, with early 2023 hikes 
followed by a slight retreat to 
7.1% by year-end.

• Home sales prices won’t 
come down, but growth will 
moderate to a single-digit 
yearly pace (+5.4%) for the first 
time since 2020.

• Rents (+6.3% year-over-
year) will outpace home prices 
and likely hit new highs, fur-
ther adding to budget pressures—es-
pecially for first-time buyers.

• An increase in existing homes for 
sale (+22.8% year-over-year), as the 
inventory refresh that began last sum-
mer accelerates.

• Home sales will decline 14.1% 
year-over-year to 4.53 million, the low-
est level since 2012.

Realtor.com predicts that for the 

New York-Newark-Jersey City, N.Y.-
N.J.-PA market, home sales will rise 
1.8% and home prices will increase by 
5% in 2023.

“Compared to the wild ride of the 
past two years, 2023 will be a slower-
paced housing market, which means 
drastic shifts like price declines may 
not happen as quickly as some have 
anticipated. It will be a challenging 
year for both buyers and sellers, but 
an important one in setting the stage 
for home sales to return to a sustain-
able pace over the next two to three 

years,” said Danielle Hale, Chief Econ-
omist for Realtor.com. “With mortgage 
rates continuing to climb as the Fed 
navigates the economy to a softish 

landing, higher costs will lead 
to fewer closings, but that 
doesn’t mean homebuying will 
stop entirely in 2023. Ameri-
cans who are determined to 
make a move will find that 
staying up-to-date on the mar-
ket, flexibility, creativity and a 
healthy dose of patience will 
go a long way toward success 
in the year ahead.”

Key 2023 housing trends 
and wildcards:

A second wind in the sec-
ond half. Although home sales 
are expected to slow overall 
in 2023, Realtor.com’s fore-
cast points to the possibility 
of a second wind in buying 
activity in the second half of 
the year. With mortgage rate 
hikes projected to continue 
through March, the spring 
season will likely be less busy 
than in a typical year as buy-

ers and sellers recalibrate their expec-
tations around smaller budgets. This 
break could provide space for demand 
to renew as mortgage rates dip later 
in the year, when home shoppers will 
also have more options and bargain-
ing power.

A trifecta of budget barriers awaits 
buyers. In 2023, incomes are expect-

“Compared to the wild ride of 
the past two years, 2023 will 
be a slower-paced housing 
market, which means drastic 
shifts like price declines may 
not happen as quickly as some 
have anticipated. It will be a 
challenging year for both buyers 
and sellers, but an important 
one in setting the stage for home 
sales to return to a sustainable 
pace over the next two to three 
years.” —DANIELLE HALE,  CHIEF ECONOMIST, REALTOR.COM.

2022: A Year of Changing 
Dynamics and Expectations
By John Jordan

Entering 2022, Realtors interviewed 
by Real Estate In-Depth were hopeful 
that the housing market would remain 
strong as a follow-up to the feverish 
sales pace of the previous year, fueled 
by strong housing demand and the 
continued influences of the coronavirus 
pandemic. However, they were fear-
ful that rising interest rates would take 
their toll on the market. Those fears, in 
retrospect, were not unfounded.

A passage in the page one story in 
the January 2021 edition of Real Estate 
In-Depth on the housing market seems 
prophetic:

“After residential sales volume in 
the Hudson Gateway Association of 
Realtors’ market area reached his-
torically high levels in 2021, brokers 
expect continued strong sales activity 
this year, although not at the feverish 
pace the industry enjoyed in the midst 
of the COVID-19 pandemic.

To say there are headwinds facing 
Realtors and consumers in 2022 would 
be an understatement, with the pros-
pects for high inflation, rising mortgage 
interest rates, supply chain problems, 
the Omicron variant and very low for-

sale inventories high on the list.”
The following are some of the major 

stories in the real estate industry in 2022 
as reported in Real Estate In-Depth.

January
HGAR and OneKey MLS recently 

released the 2021 Fourth Quarter and 
Annual Residential Real Estate Sales 
Report Westchester, Putnam, Rock-
land, Orange, Sullivan, and Bronx 
Counties, New York. The report noted 
that residential sales in all markets, 
with the exception of the Bronx, fell 

sharply in the fourth quarter as com-
pared to the fourth quarter of 2020. 
While sales in the Bronx shot up 39.8%, 
activity in Rockland County fell 10.8%, 
followed by a 15% drop in sales volume 
in Westchester County. Orange, Sulli-
van and Putnam counties saw home 
sales declines of 15.2%, 18.4% and 
25.2% respectively.

Great Point Studios officially opened 
the doors to its long-awaited Lionsgate 
Studios Yonkers on Jan. 11 at 45 Wells 
Ave. and announced that it will move 
forward with a more than $500-million 
expansion plan nearby. 

The expansion project announced 
by Great Point Studios Founder and 
CEO Robert Halmi calls for a 1-million-
square-foot facility that will feature 
more than 20,000 square foot stages 
on one campus, which is larger than 
any other facility in the Northeast. The 
campus will include a total of 11 sound-
stages. Halmi also announced new 
long-term tenants for the facility, which 
include Lionsgate, Mediapro and Syra-
cuse University. When completed, the 
project on Wells Avenue in Yonkers 
will be the largest modern-built film 
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NYSAR President Jennifer Vucetic giving the Oath of Office to 2022 HGAR 
President Anthony Domathoti on March 1 at a gala held in Manhattan.
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and television production facility in the 
Northeast, according to Green Point 
Studios officials.

February
A panel of commercial real estate 

brokers from the New York City/Hud-
son Valley market that were part of a 
virtual panel hosted by the Hudson 
Gateway Association of Realtors were 
upbeat about many sectors in 2022, 
particularly the industrial, flex, health 
care and medical office segments.

The region’s office market remains 
troubled as many businesses and 
building owners continue to contend 
with work at home programs and pref-
erences by many employees to en-
gage in hybrid office models that only 
require working at the office a few 
days a week. One broker, in particular, 
predicted some radical changes for 
the Westchester County office mar-
ket are on the horizon, while another 
related that the region’s commercial 
markets are “facing a new paradigm.”

Argent Ventures, a privately held 
New York City-based investment firm, 
acquired the twin-tower White Plains 
Plaza office building here from Ivy Re-
alty of Greenwich, CT and DW Capital 
of New York City for $105 million. The 
deal represents the largest single as-
set office sale in Westchester County 
since 2010.

The purchase expands Argent’s 
presence in the White Plains com-
mercial office market. An affiliate of 
Argent Ventures acquired the more 
than 906,000-square-foot Westches-
ter One office building at 44 South 
Broadway in Jun 2017 for a reported 
purchase price of more than $126 mil-
lion from Beacon Capital.

March
The Hudson Gateway Association 

of Realtors returned to an in-person 
installation of its officers and directors 
on March 1 at a gala event held at the 
landmark 583 Park Ave. building at 
63rd Street in Manhattan. 

More than 200 Realtor colleagues, 
friends and family were on hand for 
the 2022 Installation Gala that was 
highlighted by the swearing into office 
of 2022 President Anthony Domathoti, 
Broker/Owner of EXIT Realty Premium 
in the Bronx by the 2022 President of 
the New York State Association of Re-
altors Jennifer Vucetic. Domathoti is 
the first Indian in the history of the Re-
altor Association to serve as President. 

In 2021, due to surging COVID 
cases, the installation of 2021 HGAR 
President Crystal Hawkins-Syska and 
the association’s officers and directors 
were held virtually.

BRP Companies, the Urban Invest-
ment Group within Goldman Sachs 
Asset Management (Goldman Sachs), 
New York State Homes and Commu-
nity Renewal, Westchester County, 
Interfaith Dwellings Corporation, Mer-
chants Bank of Indiana, Wells Fargo, 
and Fannie Mae announced the clos-
ing of $294 million in construction fi-
nancing for the 477-unit, mixed-use 

development located at 500 Main St. 
in Downtown New Rochelle. The proj-
ect ownership said construction was 
expected to begin on the 26-story 
project in late February. 

Upon completion, 500 Main St. 
will deliver 477 residential units to the 
Downtown New Rochelle community, 
ranging in size from studios to two-
bedroom homes. 119 of the 477 homes 
will be affordable, with 20 units avail-
able to residents earning up to 50% 
of the area median income (AMI) and 
an additional 99 units available to 
residents earning up to 60% of AMI. 
Additionally, the building will include 
approximately 24,000 square feet of 
amenity spaces, inclusive of a resident 
fitness center, lounge, pool, roof deck 
and on-site parking. 

April
According to the first quarter 2022 

market report for counties served by 
OneKey MLS, LLC, residential sales 
were down from the historic peaks of 
2021, but still posted strong results 
when compared with 2019 and 2020. 
The one county served by OneKey 
MLS that posted stronger numbers in 
2022 compared to 2021 was Bronx 
County, which saw sales increase 6.1% 
in the first quarter of 2022.

Residential sales, which include sin-
gle-family homes, condominiums, co-
operatives and 2-4 family multi-family 
homes, decreased 6.3% in Westches-
ter County, fell 28.1% in Putnam 
County, declined 11.6% in Rockland 
County, decreased 14.7% in Orange 
County, and were 19.8% lower in Sul-
livan County. A bright spot when com-
paring 2022 sales to 2021 sales was 
the condominium market in Westches-
ter County which saw a 27.8% increase 
in the number of transactions and an 
18.7%. increase in its median sale price 
to $445,000. 

Momentive Performance Materials 
Inc. is relocating its operations in Tar-
rytown to nearly 67,000 square feet of 
space at the 207-acre Hudson Valley 
iCampus property here in 2023.

Momentive Performance, which is 
headquartered in Waterford, (Saratoga 
County) NY will relocate from its current 
space at 769 Old Saw Mill River Road 
in Tarrytown in early 2023 across the 
Hudson River to its new Global Inno-
vation Center totaling 66,430 square 
feet. The Hudson Valley iCampus is 
owned by Industrial Realty Group, LLC.

Momentive’s new GIC facility at Hud-
son Valley iCampus will feature modern 
office and laboratory space within what 
the company terms is a collaborative 
atmosphere of innovation, fostered by 
campus leaders and neighboring com-
panies such as Pfizer Inc., RK Pharma 
Solutions, Sanofi, and more.

May
A contingent of more than 70 mem-

bers of the Hudson Gateway Associa-
tion of Realtors and staff traveled to 
Albany on May 10 to lobby state law-
makers on the organization’s 2022 leg-
islative agenda that included staunch 

opposition to “Good Cause” eviction 
and the association’s support for state-
wide co-op transparency legislation, 
similar to laws passed in Rockland and 
Westchester counties recently.

The HGAR delegation was led by 
Legislative Co-Chair Leah Caro and 
HGAR President Anthony Domathoti. 
HGAR Chief Executive Officer Richard 
Haggerty noted that the program, part 
of the New York State Association of 
Realtors Annual Lobby Day, had the 
most association participants in mem-
ory. In addition, HGAR’s session with 
lawmakers at the State Capital lasted 
close to two hours and was attended 
by the most state Assembly members 
and State Senators in the history of the 
association’s annual Lobby Day pro-
grams. 

The HGAR delegation featured 
members from throughout the asso-
ciation’s market area of Westchester, 
Rockland, Orange, Putnam, Sullivan, 
the Bronx and Manhattan. 

The Ridge Hill Shopping Center 
in Yonkers, which first opened more 
than a decade ago, has been sold to 
a partnership of Nuveen Real Estate, 
Taconic Partners and North American 
Properties for $220 million. The new 
ownership intends to rebrand the 74-
acre property into an outdoor lifestyle 
center as well as “unlock the full devel-
opment potential of the site.”

The property was sold by QIC Real 
Estate, which acquired interest in the 
1.2-million-square-foot mixed-use com-
plex off the New York State Thruway in 
2016 and 2017 from Forests City Realty 
Trust. The 2017 transaction included 
the remaining Forest City Realty own-
ership of Ridge Hill, as part of 10-prop-
erty portfolio deal on behalf of a QIC 
client.

The sale of the Ridge Hill Shopping 
Center does not include the Monarch 
at Ridge Hill condominium develop-
ment. Forest City developed Ridge 
Hill shopping center for approximately 
$600 million.

June
The sold-out inaugural Diversity, 

Equity Inclusion (DEI) Summit attracted 
hundreds of Realtors from across the 
New York metro region and provided 
valuable insight into the need for Real-
tor associations and their members to 
implement programs and policies that 
embrace DEI and promote Fair Hous-
ing.

The two-day DEI Summit was held 
at the Sheraton Mahwah on June 13 
and 14 and was co-sponsored by the 
Hudson Gateway Association of Real-
tors. Other co-sponsors included the 
National Association of Realtors, the 
New York State Association of Real-
tors, New Jersey Realtors, the Greater 
Bergen Association of Realtors, the 
Greater Rochester Association of Real-
tors and the North Central New Jersey 
Association of Realtors.

Freddimir Garcia, Diversity, Equity 
& Inclusion Officer for HGAR, told Real 
Estate In-Depth that approximately 
80 Realtors attended the CE Course 
on June 13 on “Implicit Bias & Cultural 
Competence.”

The Hudson Gateway Association 

of Realtors and the staff of Real Es-
tate In-Depth regretted to inform the 
membership and newspaper reader-
ship of the passing of John Vrooman, 
who died suddenly on June 5, 2022 at 
the age of 57 in upstate Lewiston, NY. 
John authored “Tech Talk” in HGAR’s 
monthly newspaper Real Estate In-
Depth since August 2000. From day 
one he provided insightful and useful 
computer and technology advice to 
the more than 13,000 readers of the 
newspaper each month. The latest sur-
vey of its readership found that John’s 
column was one of the most widely 
read of all the columns published reg-
ularly in the newspaper. 

He was the son of long-time West-
chester Realtor Bill Vrooman and his 
wife Barbara. He was Vice President-
Technology for the White Plains firm of 
Nelson-Vrooman Associates for more 
than 20 years prior to its merger with 
Better Homes and Gardens Rand Re-
alty in 2008.

July 
The largest business expansion 

project in the history of Westchester 
County became official on June 22. 
New York Gov. Kathy Hochul joined 
other state, county and local officials 
to celebrate the ceremonial ground-
breaking of Regeneron Pharmaceuti-
cal Inc.’s $1.8-billion expansion project 
at its corporate headquarters campus 
in Tarrytown/Greenburgh.

The biotechnology company has 
committed to create at least 1,000 new 
full-time, high-skill jobs in the Mid-Hud-
son Region over the next five years. 
Tarrytown serves as Regeneron’s cor-
porate and research and development 
headquarters, and the expansion plan 
now underway includes the addition of 
new laboratories, preclinical manufac-
turing and process development suites 
and office space. The project will en-
compass the design, construction and 
fit out of up to eight buildings, three 
parking garages and a central utility 
plant totaling approximately 900,000 
square feet.  

The residential market in the Hud-
son Gateway Association of Real-
tors’ market area, with the exception 
of the Bronx, saw sharp declines in 
sales transactions in the second quar-
ter, most posting overall double-digit 
declines in volume, according to the 
second quarter home sales report re-
leased earlier this month by OneKey 
MLS.

While sales volume was down in 
the Hudson Valley counties, median 
sale prices continued to climb, fueled 
in large part by the low inventory of 
homes on the market. In Westchester 
County, the second quarter single-
family home sales of 1,583 declined 
14.2% compared to the second quarter 
of 2021. 

However, when compared to the 
second quarter of 2019, single-family 
home sales in Westchester were up 
5.5%. Condo sales in Westchester 
for the second quarter of 2022 were 
ahead of 2021 by 4.7% and co-op sales 
came in 14.8% higher than the 2021 
second quarter numbers. The single-
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One of the more exciting developments in 2022 was the City of Yonkers 
becoming a player in the movie studio industry in the New York metro region.

Gov. Kathy Hochul at the groundbreaking of the $1.8-billion expansion project 
by Regeneron Pharmaceuticals at its property located in Greenburgh and 
Tarrytown.
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family median sale price of $885,000 
was 6% higher than last year, the con-
do median sale price of $450,000 was 
11.1% higher than 2021, and the co-op 
median sale price of $203,000 was 
6.8% higher than the previous year.

August
Global pharmaceutical firm Pfizer Inc. 

will spend $470 million to expand its 
vaccine research and development op-
erations in Pearl River across the Hud-
son in Rockland County.

Pfizer confirmed to Real Estate In-
Depth on July 22 that it plans over the 
next three years to secure necessary 
approvals and expand and modern-
ize its Pearl River campus with a new 
260,000-square-foot lab building. The 
project will feature a total of 55,000 
square feet of lab space. The new 
space is expected to be operational in 
2026.

The plan by the Manhattan-head-
quartered firm, also calls for the addition 
of amenities such as a modern café, fit-
ness center, parking garage and func-
tional outdoor plaza. According to Jer-
ica Pitts, Senior Director, Global Media 
Relations for Pfizer. “The rejuvenated 
campus will feature connected build-
ings and a prominent main entrance,” 
she said.

A joint venture of affiliates of Norfolk, 
VA-based Harbor Group International, 
LLC and Azure Partners of New York 
City acquired the Avalon Green multi-
family community in Elmsford—for $306 
million.

The joint venture announced on July 
25 that it would further implement a 
$9.2-million capital improvement pro-
gram across the 617-unit community to 
refresh amenities and common areas 
and modernize select interior units. 

Built in three phases in 1995, 2012 
and 2016 by AvalonBay Communities, 
the property features a mix of town-
houses, apartment homes and stacked 
flats. A portion of HGI’s capital improve-
ment program will focus on updating 
the interiors in Phase I and Phase II of 
the community to include contemporary 
finishes.

September
New York State Gov. Kathy Hochul 

and Attorney General Letitia James an-
nounced the state had reached settle-
ments with three Long Island real estate 
brokerage firms found to have engaged 
in discriminatory practices and Fair 
Housing Law violations first uncovered 
in an investigation by Newsday in late 
2019.

Following the Newsday report, the 
Office of the Attorney General and the 
Department of State opened parallel in-
vestigations into Keller Williams Greater 
Nassau, Keller Williams Realty Elite and 
Laffey Real Estate. The probe by the 
OAG concluded that LRE, KWRE, and 
KWGN engaged in discriminatory prac-
tices that violated state and federal fair 
housing laws. The parallel investigations 
found that agents associated at these 
firms steered prospective homebuy-
ers of color away from white neighbor-
hoods and subjected them to different 
requirements than white homebuyers, 

and otherwise engaged in biased be-
havior. 

In some documented cases, agents 
were recorded showing preferential 
treatment to white homebuyers, dis-
paraging neighborhoods of color, and 
directing homebuyers of color to homes 
in neighborhoods where residents pre-
dominantly belonged to communities of 
color. 

The condominium project called 
“The Daymark” to be built at the Edge 
on Hudson property—the site of a for-
mer General Motors assembly plant—
secured $142 million in financing. 

Lionheart Strategic Management 
LLC, an affiliate of Fisher Brothers that 
manages capital on behalf of third-party 
investors, announced on Sept. 7 that it 
will provide a $37.2-million mezzanine 
loan behind a $105-million senior loan 
from Centennial Bank of New York City 
to a project team comprised of New 
York City-based Biddle Real Estate Ven-
tures and PCD Development of New 
Providence, NJ.

The financing will be used to develop 
a 100-unit luxury waterfront condomini-
um building at Edge-on-Hudson. Hines, 
the development manager on the proj-
ect, will work alongside the project team 
to develop the five-story, 100-unit con-
dominium with more than 9,000 square 
feet of retail at the base of the building. 
Many residences will have uninterrupt-
ed waterfront views, and tenants will 
have access to a number of amenities 
including a pool, fitness center, resident 
lounge, and rooftop deck. Construction 
is expected to begin in the fall of this 
year.

October
For those who were wondering if 

construction on a third lane on Route 17 
in Orange and Sullivan counties would 
come sooner or later, the answer unfor-
tunately for project advocates is later. 
New York Gov. Kathy Hochul confirmed 
on Oct. 5 what was first reported in Real 
Estate In-Depth, that the study of the 
$1-billion Route 17 expansion will take 
another three years to complete and 
that construction on the expansion proj-
ect could not begin at least until then.

In an announcement marking what 
the governor called a “Major Milestone 
on Transformative Conversion of State 
Route 17 into Interstate 86,” she stated 
that the environmental review process 
on the project had begun. Much later 
in the announcement, she did state 
that the New York State Department of 
Transportation expects to publish a final 
Environmental Impact Statement for the 
project in 2025.

In an interview with Orange County 
Executive Steve Neuhaus in the Sep-
tember edition of Real Estate In-Depth, 
the county executive complained that 
state officials had told him the environ-
mental review would take three years to 
complete. Neuhaus told Real Estate In-
Depth, “I want to see asphalt being put 
down. I don’t want to see studies. That 
road has been studied for 60 years.” 
He later added, “This thing is like ‘Sas-
quatch,’ it’s like urban folklore that there 
is going to be a third lane on Route 17,” 
he said. 

Home sales continued to decline in 
the third quarter of this year as the New 
York City, Hudson Valley markets grap-
ple with stubborn low inventory levels, 
high inflation, rising interest rates and 
home prices. 

Overall home sales in the region fell 
in the fourth quarter of 2021 and now in 
the first three quarters of 2022. Accord-
ing to the 2022 Third Quarter Real Estate 
Sales Report for Westchester, Putnam, 
Rockland, Orange, Sullivan, and Bronx 
counties released by OneKey MLS ear-
lier this month, all counties in the HGAR 
market suffered lower sales in the third 
quarter of 2022 as compared to a year 
earlier, with the exception of Sullivan 
County, which enjoyed a 2.9% increase 
in overall residential sales. 

Overall home sales in the Bronx fell 
2.5% in the third quarter of this year, 
followed by Rockland County’s 9.8% 
decline. Home sales in Putnam were 
12.6% lower, Westchester saw a 13.5% 
drop and finally Orange County’s overall 
transactions slipped by 15.8%.

November
The long-promised redevelopment 

plan for The Galleria at White Plains, 
which was the focal point of the urban 
renewal of the downtown district in the 
late 1970s and early 1980s, is taking 
shape.

While details are still sketchy at best, 
the owner of the 870,000-square-foot, 
four-level retail property—Pacific Retail 
Capital Partners and Aareal Bank—an-
nounced on Nov. 3 it was bringing on 
new joint venture partners—SL Green 
Realty Corp. of New York City and the 
Cappelli Organization of White Plains 
to “explore mixed uses” and “rebal-
ance the mix of uses” for the property 
that has fallen on hard times as its two 
chief anchors—Macy’s and Sears have 
both shuttered their stores there. Pacific 
Retail Capital Partners is headquartered 
in El Segundo, CA and Aareal Bank is 
based in Wiesbaden, Germany.

Both Macy’s and Sears shut their 
anchor stores at the Galleria at White 
Plains in the first quarter of 2021. Pacific 
Retail Capital officials said they plan to 
close a portion of the mall early next 
year in connection with its redevelop-
ment plans that many observers believe 
will be tilted heavily towards residential 
use.

Executives with Atlanta-based Elec-
tric Owl Studios made a presentation 
before the village’s Board of Trustees 
on Nov. 15 on its $100-million television/

movie studio project to be developed at 
the Graham Windham School property 
at 1 South Broadway.

The plan calls for Electric Owl Studios 
to purchase approximately 20 acres of 
the 24-acre Graham Windham School 
property. The school, which began oper-
ations in Manhattan in 1806 and opened 
its Hastings campus in 1902, will retain 
approximately four acres to continue to 
operate day programs on the Hastings 
property. Graham Windham closed its 
dormitory facilities due to COVID and 
put the property on the market for sale. 
Graham Windham, which also has mul-
tiple locations in Manhattan, Brooklyn 
and the Bronx, is an intensive elemen-
tary, middle, and high school (K-12) serv-
ing approximately 300 day-students 
referred by local school districts across 
the New York Metropolitan area and 
operated by the Greenburgh-Graham 
Union Free School District.

No financial terms of the transaction 
for the 20 acres, which is in contract, 
were disclosed. John Barrett, managing 
director investment sales for RM Fried-
land, is marketing the property on be-
half of Graham Windham. Henri Kessler 
of Marcus & Millichap is representing 
Electric Owl Studios in the deal. 

Realtor associations, including the 
Hudson Gateway Association of Real-
tors, held the 16th Annual Global Real 
Estate Summit at the New York Marriott 
Marquis Hotel in New York City. The day-
long event was filled with cutting-edge 
programming that included presenta-
tions on: “Emerging Trends in Architec-
ture & Design: Passive House Design & 
Smart Buildings,” “Global Tax Issues,” 
“Industry Insights in the Global Commer-
cial Market,” “Tri-State Economic Devel-
opment Initiatives Update,” “Foreign Vi-
sas, Opportunity Zones, EB-5,” “Building 
Global Strategic Partnerships,” “Digital 
Technologies, Blockchain, Cryptocur-
rency & the Metaverse,” as well as an 
informative and stirring keynote speech 
by Greg Lindsay, chief communications 
officer of Climate Alpha on “Utopia, Dys-
topia and Everything in Between.”

The sponsors of the Global Real Es-
tate Summit were: the Brooklyn MLS, 
Connecticut Realtors, Greater Bergen 
Realtors, the Greenwich (CT) Associa-
tion of Realtors, the Hudson Gateway 
Association of Realtors, the North Cen-
tral Jersey Association of Realtors, the 
Staten Island Board of Realtors, Inc., the 
New York State Association of Realtors 
and the National Association of Real-
tors. Supporting associations were the 
Liberty Board of Realtors and the Long 
Island Board of Realtors.

Chief officials of the Hudson Gate-
way Association of Realtors were keen-
ly involved in the programming, with 
HGAR President-elect and co-chair of 
the Global Council Committee Tony 
D’Anzica offering opening remarks as 
well as serving as moderator for the 
Emerging Trends in Architecture panel 
discussion. 2022 HGAR President An-
thony Domathoti moderated the Indus-
try Insights in the Global Commercial 
Market, while HGAR CEO Richard Hag-
gerty moderated the Tri-State Economic 
Development Initiatives Update pro-
gram.
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HGAR was the co-sponsor of the 
first DEI Summit held on June 13 and 
14. The event held at the Sheraton 
Mahwah in New Jersey was sold-out.

Happy Holidays 
From the 

Staff of HGAR



4 | Real Estate In-Depth | December 2022NEWS

From left. Donald Arace, Gail Fattizzi, HG Realtor Foundation President; Anthony Domathoti, HGAR 
President; Bonnie Koff, HG Realtor Foundation Committee, and Tony D’Anzica, HGAR President-Elect

From left, Heather McTaggart and Beth Hargraves

From left, Ralph Gabay, Gail Fattizzi, Joan Marks, Kimra Pierre and Ernest ChiFrom left, Kerri Stretch, Nancy Cordasco-Walsh and Lou 
Triscari, HG Realtor Foundation Committee

At left, the 2022 HG Realtor 
Foundation Fundraising Committee

Above, from left, Jana Currier, HGAR 
Interim CEO and Eli Rodriguez, HGAR 
Regional Government Affairs Director 
and Director of Bronx Chapter

HG Realtor Foundation Holiday Party
Knollwood Country Club, White Plains

Dec. 1, 2022
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HGAR Attends Realtor Party 
Training Conference 2023 
By Anthony Domathoti, HGAR President

PHILADELPHIA—The Hudson Gate-
way Association of Realtors was well 
represented “Riding” into 2023! I am 
excited and pumped that I was able 
to travel to Philadelphia for the Real-
tor Party Training Conference that 
was held from Nov. 29 through Dec. 
1. It was a tremendous opportunity to 
“Ride with the Brand” and kick off a 
great year of NAR advocacy.

Attendees of the Realtor Party Train-
ing Conference spent an intensive two 
days learning about the Realtor Party 
and advocacy objectives for success 
in 2023.  

We learned about collaborating 
with our public policy volunteers, staff, 
fundraising volunteers and the Leader-
ship Team on best practices for a great 
year of protecting homeownership and 
private property rights throughout our 
local, state and national governments 
through advocacy. I can’t wait to roll up 
my sleeves!

It was wonderful to hear from 2023 
NAR President Kenny Parcell, Chief 
Advocacy Officer Shannon McGahn, 
Chief Economist Lawrence Yun, Su-
per Bowl Champion Chad Lewis, and 
more! Thank you, President Parcell for 
motivating, inspiring, educating and 

leading an amazing time of prepara-
tion to serve our 1.6 million Realtor 
members. Time was well spent on 
building a strong and connected team!

Lewis, a Super Bowl champion and 
Associate Athletic Director at Brigham 
Young University, inspired the attend-
ees during his keynote address and 
advised the attendees to “Surround 
Yourself with Greatness” and “Be 
Where You’re Supposed to be.”

It truly was my honor and privilege 
to be in the City of Brotherly Love in 
“Riding with the Brand” alongside my 
Realtor family, learning from my RPAC 
Participation Committee members and 

having the opportunity to speak on the 
RPAC Participation Committee panel 
alongside other industry experts.

I will never take getting to serve 
with these amazing people lightly and 
I can’t wait to serve HGAR and NAR for 
another year into 2023.

Anthony Domathoti, AHWD, CIPS, 
CRS, C2EX, SRS, ABR, is President of 
the Hudson Gateway Association of 
Realtors and is a licensed Real Estate 
Broker/Owner of EXIT Realty Premium 
of the Bronx. Domathoti has been ac-
cepted to the 2023 NAR Leadership 
Academy.

From left, Caryn McBride and Stacey Cohen 
of Co-Communications

A night of fun and dancing at Knollwood County Club in Elmsford.

From left, Ismail Kolya, Gary Leogrande, John Crittenden and Barry Kramer From left, Matt Diaz, Shanese Williams, Irene Amato and Melvin Ramos

HG Realtor Foundation Holiday Party

The Realtor Party Training Conference was held from Nov. 29 through Dec. 1 
in the City of Philadelphia.

HGAR President Anthony Domathoti (center) participated on an RPAC 
Participation Committee panel at the Realtor Party conference.
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Ask the Home Inspector: 

Guarding Against Radon
Real Estate In-

Depth has launched 
a new feature geared 
at providing useful 
information and the 
latest trends in the 
home inspection sec-
tor. In this installment 
we asked veteran 
home inspector Mark 
Aakjar the following 
question:

Q: How danger-
ous is Radon and should prospective 
homebuyers have homes tested for 
Radon as part of their due diligence? 
If so, how costly and time-consuming 
is the process?

Aakjar: Radon is a very commonly 
found element in the environment, it 
pretty much exists everywhere, it is 
just a matter of how much. Throughout 
the real estate transaction, we typically 
test for radon inside the basement, be-
cause it is heavier than the air that we 
breathe. Radon test canisters should 
be placed inside the basement or low-
est occupiable space for a minimum 
of 48 hours and a maximum of seven 
days. Although it can be a carcinogen 
it is very easily remediated. The reme-
diation cost is typically around $2,000 
and done in one day; it’s a fairly easy 
installation.

It is important to note that during the 
test the radon canisters should not be 

placed inside of util-
ity rooms, bathrooms, 
or laundry rooms as 
this can lead to false 
positives. Radon is re-
sponsible for an esti-
mated 21,000 deaths 
per year and is a very 
serious issue if the 
levels are above 4.0 
pCi/L, which is con-
sidered high by the 
EPA and should be 

remediated. 
It is commonly thought that radon 

comes from rock, however it actually 
comes from the decomposition of ura-
nium. It is part of the natural radioac-
tive decay and it is during this process 
that radon is produced. 

Radon has a very short shelf-life as 
it only exists for around 36 hours, so 
once a remediation system is proper-
ly installed you are good to go. Most 
homebuyers have a home test for 
Radon as a standard procedure, un-
fortunately nobody is good enough 
to detect it by themselves. You need 
a device or canisters to properly de-
tect levels since Radon is an invisible, 
odorless, tasteless gas.

Editor’s Note: Mark Aakjar is the own-
er of Mark’s Inspections Inc. of Ossin-
ing. The firm is licensed in New York, 
New Jersey and Connecticut.

Anywhere Real Estate Shuffles 
Leadership Deck at Coldwell Banker

MADISON, NJ— Anywhere Real Es-
tate Inc., formerly known as Realogy 
Holdings Corp., announced on Dec. 
6 a number of executive leadership 
changes, including the departure of 
M. Ryan Gorman as CEO of Coldwell 
Banker. 

Anywhere, which operates a portfo-
lio of real estate brands, including Bet-
ter Homes and Gardens Real Estate, 
CENTURY 21, Corcoran, ERA, and So-
theby’s International Realty, stated that 
Gorman will be moving into a strategic 
advisory role with the company. Sue 
Yannaccone, Anywhere Brands Presi-
dent and Chief Executive Officer, will 
expand her role to also oversee the 
Coldwell Banker brand.

The company also announced that 
Don Casey, President and Chief Ex-
ecutive Officer of Anywhere Integrat-
ed Services, who oversees title and 
settlement services, insurance, and 
mortgage and underwriter joint-ven-
tures, will expand his role to include 
the Cartus relocation business. Katrina 
Helmkamp, Cartus President and Chief 
Executive Officer, has announced her 
decision to retire at the end of the year. 
Cartus Chief Financial Officer and Se-
nior Vice President of Supply Chain, 
Eric Barnes, has been appointed inter-
im Cartus President and Chief Execu-
tive Officer, reporting to Casey. 

Both Yannaccone and Casey report 
to Ryan Schneider, Anywhere Presi-
dent and Chief Executive Officer, and 
serve on the company’s Executive 
Committee.

“Don and Sue are exceptional lead-
ers with deep expertise running mul-

tiple successful scaled businesses,” 
said Schneider. “We believe having a 
singular leader for our core real estate 
brokerage business and likewise, for 
the real estate transaction services 
we provide, will help Anywhere move 
even faster, create more value for our 
customers, and ultimately, deliver a 
better experience for both affiliated 
agents and consumers.”

“Cartus and Coldwell Banker are 
both in strong, industry-leading po-
sitions,” continued Schneider. “I am 
grateful for Katrina’s and Ryan’s leader-
ship, including driving growth of their 
respective businesses, simplifying op-
erations, and innovating with new prod-
ucts, technology, and marketing to sup-
port affiliated agents, franchise owners, 

and mobility clients. We wish them both 
well as they move to what’s next.”

Yannaccone, a longtime real estate 
leader, joined Anywhere in 2015 and 
has held several executive leader-
ship positions across the company’s 
franchise and owned brokerage op-
erations. In November 2020, she was 
appointed Chief Executive Officer of 
Anywhere Brands (formerly known as 
Realogy Franchise Group LLC), which 
includes Better Homes and Gardens 
Real Estate, CENTURY 21, Corcoran, 
ERA, and Sotheby’s International Re-
alty. Prior to joining Anywhere, Yannac-
cone served in senior roles within resi-
dential real estate organizations. 

Casey, a residential real estate vet-
eran, has held leadership roles with 
Anywhere for more than 30 years, in-
cluding as Chief Executive Officer of 
Anywhere Integrated Services (former-
ly known as Realogy Title Group LLC) 
since 2002. He is a skilled real estate 
services operator with extensive expe-
rience in title, escrow, and settlement 
services, and serves on the Boards of 
Guaranteed Rate Affinity, the compa-
ny’s mortgage joint-venture, and Title 
Resources Group underwriter joint-
venture.

Gorman served as Coldwell Banker 
CEO since Jan. 2020 and president 
and CEO of NRT since January 2018.  
Gorman previously served as NRT’s 
chief strategy and operating officer 
and its senior vice president of strate-
gic operations. Earlier in his Realogy 
career, Gorman was corporate senior 
vice president and head of strategic 
development, and led acquisitions 

across the title insurance, relocation, 
and technology areas of the firm.

Anywhere Real Estate Inc. includes 
franchise, brokerage, relocation, and 
title and settlement businesses as well 
as a mortgage joint venture, support-
ing approximately 1.5 million home 
transactions in 2021. The diverse Any-
where brand portfolio includes some 
of the most recognized names in real 
estate: Better Homes and Gardens 
Real Estate, CENTURY 21, Coldwell 
Banker, Coldwell Banker Commercial, 
Corcoran, ERA, and Sotheby’s Interna-
tional Realty. Anywhere has approxi-
mately 198,900 independent sales 
agents in the U.S. and about 142,500 
independent sales agents in 118 other 
countries and territories.

M. Ryan GormanSue Yannaccone

ed to grow (+3.9%), but not enough 
to offset higher mortgage rates (7.4%) 
and home prices (+5.4%), creating a 
trifecta of budget barriers. The typi-
cal monthly mortgage payment will 
be $2,430, 28% higher than in 2022, 
which will likely price many home 
shoppers out of the market. This will 
especially be a concern for first-time 
buyers. As rents will likely reach new 
highs, it will leave less room for sav-
ing towards a down payment. At the 
same time, some home shoppers 
may consider exploring new financial 
options like adjustable-rate mortgag-
es (ARMs), a trend that has already 
begun to take shape in 2022.

It Isn’t ‘08 
During the mid-2000s housing 

boom, home sales were elevated for 
more than five years, and it took an-
other five years for home sales to re-
cover from the economic aftermath. 
Comparatively, mortgage rate hikes 
have brought a quicker but less dra-
matic end to the recent frenzy, dur-
ing which buyers have been better 
qualified than in ‘08. Moving forward, 
home price growth will slow and may 
even decline periodically as prices 
largely stabilize over the next two-to-
three years. The homeownership rate 
is predicted to hold in 2023, the Real-
tor.com report stated.

In 2023, the typical homeowner is 
projected to gain $25,650 in equity 
as prices keep rising. With real estate 
wealth already much higher than pre-
COVID, these trends offer a positive 
reality check for sellers who have 
been increasingly pessimistic about 
entering the market as listing prices 
have pulled back from last year’s 
peak. While bidding wars won’t be 
the norm in 2023, sellers who have 
owned their home for a longer period 

of time are still likely to make a profit. 
Also, those living in relatively afford-
able areas may still command offers 
above asking, driven by continued 
home shopper interest in relocating 
to lower-priced markets.

2023 Puts the 
‘Wild’ In Wildcards

Political and economic events 
can always shake up the housing 
outlook, as was the case with major 
financial shifts in 2022. Along with 
factors including supply chain dis-
ruptions and the conflict in Ukraine, 
markets have largely begun to adjust 
for these changes, such as with the 
Fed’s efforts to combat inflation with 
rate hikes. As such, forecasted 2023 
housing trends don’t anticipate a 
major shakeup like a recession, but 
it’s still a possibility, the report stated. 
Buyers and sellers should keep an 
eye out for risk signs like a substan-
tial weakening in the jobs market, 
beyond the mild uptick in unemploy-
ment that is projected, as businesses 
are potentially disrupted by shifting 
geopolitical, financial and economic 
conditions. Although a potential re-
cession may lead to lower mortgage 
rates, ultimately buyers’ purchasing 
power would suffer. And for sellers, 
this would likely mean less demand 
and potential price drops.

“Of the many factors that are ex-
pected to affect the housing market 
in 2023, affordability tops the list of 
issues most likely to make or break 
buyers’ plans. Still, our forecast does 
offer promise for home shoppers who 
are well-prepared. Tools like Realtor.
com’s Buying Power can help you un-
derstand how various rate changes 
and options impact your budget, and 
seamlessly integrate into the home 
search experience to help you stay 
on track financially,” Hale added.

Homebuying Costs Aren’t Coming Down in 2023
Continued from page 1
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RPAC Happy Hour & Networking
Pax Romana, White Plains

Nov. 16, 2022

From left, Royston Pinnock and Bita Taghvai 

From left, Mark Aakjar, Brett Lando and Lee Wagner, event sponsors; Rich Herska, HGAR RPAC Vice 
Chair; Ron Garafalo, HGAR RPAC Chair; and Richard Haggerty, HGAR CEO

From left, Ed Angelino, David Valchic and Robert Shandley

From left, Gail Fattizzi with Cynthia and Joe Lippollis

The event was held at the 
TVB Pax Romana in White Plains.

At right, from left, HGAR CEO Richard Haggerty, Rich Herska, 
Leah Caro and Ron Garafalo
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If you’re a driven professional 

who loves to “call it closed,” then 

it’s time to call us. Call It Closed 

International Realty is growing 

its team of licensed real estate 

associates in your market. 

Combining the best aspects of 

traditional and cloud-based real 

estate business models, we offer 

a strong foundation to diversify 

and make money NOW – from 

anywhere in the world.

GET PAID 
LIKE A 
BROKER.  
Just 
Make 
the Call.

CALL US TODAY OR ATTEND ONE OF OUR WEBINARS TO 
LEARN MORE ABOUT THE BENEFITS OF CALL IT CLOSED.

JoinCallitClosed.com

KEEP 100% OF  
YOUR COMMISSION

EARN A RESIDUAL INCOME 
FOR NEW AGENT REFERRALS

UTILIZE INDUSTRY-LEADING 
TRAINING AND TOOLS

833.242.7007 / careers@callitclosed.com

Devon Marie Ferdinand, NY State Broker


