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FOCUS ON MANHATTAN

By Mary T. Prenon
Dspit th rcnt uptick in Dlta 

variant COVID cass in th Nw York 
mtro ara, Nw York City is ssn-
tially opn for businss. Most Broadway
thatrs ar ropning in Sptmbr, 
rstaurants and bars ar now allowing 
vaccinatd patrons to din indoors and 
th rsidntial ral stat markt is back 
in full swing.

Nw dvlopmnts ar soaring—
from Hudson Yards to Pnn Station to 
Roosvlt Island—and both th sals 
and rntal markts in Manhattan ar 
xprincing an inux of young profs-
sionals, as wll as mpty nstrs, who 
ar rady to call th Big Appl thir 
hom.

Ovr th past yar, Brian Tormy of 
TitlVst in Midtown Manhattan has had 
his hands on th puls of th rsidntial 
ral stat markt, hosting a sris of 
“B Your Bst” wbinars on “Gtting th 
Dal Don” sponsord by th Hudson 
Gatway Association of Raltors and 
OnKy MLS throughout th lngth of 
th pandmic. Awardd th “Bst Titl 
Agncy” by th New York Law Journal 
radr rankings sinc 2013, TitlVst 
and Tormy hav bn at th forfront 
of a topsy-turvy ral stat markt 
sinc March of 2020.

The NewManhattan
“I’v bn imprssd with th rsil-

inc I’v sn from ral stat profs-
sionals throughout th Nw York ara,” 
said Tormy. “Th pandmic has provn 
again on of th strngths of our r-
gion—w know how to tak car of on 
anothr.”

On Sptmbr 9, Tormy will host 
anothr on of his popular wbinars, 
this tim with th topic of “Th Nw 

Manhattan.” Tormy and a panl of ral 
stat xprts will discuss how th onc 
smingly abandond “city that nvr 
slps” is making its ocial comback 
from a harrowing yar with strts tm-
ing with moving vans barrling toward 
th suburbs.

Now, nw civic and privat dvlop-
mnts sm to b fuling a nwfound 
intrst in Nw York City, and Manhat-
tan, spcially. “To quot a good frind 
and past panlist, Bruc Cohn, ‘for v-
ry sal, thr is a purchas.’ Now w’r 
starting to s tim on markt shortn 
and prics rising—both indicators of a 
strngthning markt,” said Tormy.

As a rsult of incrasd sllr con-
cssions, low intrst rats and avail-
abl invntory during th hight of th 
pandmic, Tormy and his tam bgan 
to s an intrst from buyrs who may 
not hav ordinarily bn abl to aord 

Manhattan. “Popl from all walks of 
lif hav takn advantag of that to 
shift from rnting to owning, upsizing, 
downsizing or, for th rst tim, snag-
ging thir own slic of th Manhattan 
pi,” h notd. “I bliv that w will s 
a vibrant Manhattan again, and soon, 
but it may look and fl a bit dirnt 
than bfor, with adjustd work schd-
uls, nw commuting pattrns and a 
rnwd apprciation of alfrsco living.”

Brian Phillips of Douglas Elliman Ral 
Estat in th Bronx agrs that Nw 
York City ral stat is back. “I’m d-
nitly sing popl moving back in and 
I’v noticd a lot of youngr popl—s-
pcially thos without childrn,” h said. 
“Whil th post-pandmic prics ar 
lowr, I think thy’r going to start slowly 
crping back up.”

Phillips, who lists and slls through-
out th fiv boroughs, notd that stu-
dios and on-bdrooms ar bing 
snatchd up vry quickly. “I’m also 
nding that thr’s a lot lss loyalty to 
spcific nighborhoods—popl ar 
looking in Manhattan, Brooklyn, Quns 
or whrvr thy can nd good dals,” 
h addd.

Som of his clints ar travling from 
as far away as Florida, whil othrs tnd 
to b from Wstchstr, Long Island, 
Nw Jrsy and Conncticut. “Popl 
still want to b in Nw York City—of-
cs ar ropning, Broadway is com-
ing back, and rstaurants and bars ar 
opning again. Thr’s dnitly a nw 

inux into th city.”
Currntly, in uppr Manhattan, on-

bdroom co-ops ar starting at about 
$300,000 for a walk-up building, whr 
an lvator or doorman building starts 
at about $400,000. Two bdrooms ar 
much highr, avraging $500,000. “Th 
furthr north you go, th lss xpnsiv 
it gts, and th mor spac you hav,” 
addd Phillips.

A lot of his clints ar also rqust-
ing trrac spac, as wll as a washr 
and dryr locatd in th unit. “Aftr CO-
VID, I think vryon is mor concrnd 
about having thir own prsonal laundry 
appliancs rathr than using a public 
laundry room in th building,” h said.

As for rntals, Phillips ss landlord 
concssions starting to fad away. “Dur-
ing th pandmic, a lot of landlords had 
bn oring on month fr on a on-
yar las and two months fr on two-
yar lass,” h xplaind. “Also, w’r 
starting to s th ral stat fs bing 
paid by th tnant again, as opposd to 
th landlord paying thm.”

Bcaus of Phillips’ divrsifid list-
ings, h didn’t xprinc a downturn 
during th pandmic. H found propr-

tis undr $500,000 wr moving in all 
v boroughs. “Sinc last yar, transac-
tions ar fastr now as wll,” h notd. 
“Thr ar lctronic signaturs and 
othr forms of tchnology that mak th 
dals go much quickr and smoothr.”

A 3,436-square-foot, ve bedroom, ve-and-a-half bath two-family 
townhouse in Hamilton Heights, Manhattan, oered for sale by the Brian 
Phillips Team of Douglas Elliman for $2,450,000.

A one-bedroom, one-bath co-op in Bedford Park, Bronx, listed for sale 
by Corcoran for $265,000.

Continud on pag 4

NEW YORK—Manhattan’s offic mar-
kt showd clar signs of braking 
out of th pandmic shutdown during 
th scond quartr of 2021, as las-
ing activity incrasd on th strngth 
of svral larg dals signd. Ocials 
with commrcial ral stat brokrag 
rm Transwstrn Ral Estat Srvics 
notd that whil th markt is not back 
to pr-pandmic lvls, availability 
incrasd and rnt rats dclind in a 
scond quartr of mixd rsults.

During th scond quartr, tnants 
lasd 4.4 million squar ft of of-
c spac, up slightly from 4.3 million 
squar ft in th prvious quartr. Ap-
proximatly a dozn lass wr signd 
xcding 50,000 squar ft in siz, 

Manhattan Ofce Leasing Activity Showed
Some Improvement in Second Quarter

including four lass topping 100,000 
squar ft. Sublas lvls, which had 
grown during th past svral quartrs, 
asd considrably.

“Th ovrall uptick in markt activity, 
particularly with th larg lass signd 
during th quartr, is fuling th rturn 
of Manhattan’s oc markt,” said Rory 
Murphy, partnr at Transwstrn. “W 
ar sing an incrasd confidnc 
on th part of tnants who want to both 
lvrag currnt markt conditions and 
scur a long-trm stratgy in th city.”

Among th ky highlights from th 
rport includd: 

• At 4.4 million squar ft, th quar-
trly lasing total is about half of th 
v-yar pr-pandmic avrag of 9.4 

million squar ft.
• Approximatly 18.2 million squar 

ft wr lasd during th last four 
quartrs, about 46% blow th prior 
four-quartr tally from third quartr 2019 
to scond quartr 2020.

• Availability ros to 18.2%, marking 
th ighth straight quartr of incrass.

• Sublt availability rmaind un-
changd at 4.7%, rprsnting 25.8% 
of all availability in Manhattan, which is 
down from 27.8% last quartr.

• Manhattan asking rnts dcrasd 
1.8% from last quartr to $70.69 pr 
-squar-foot Th dclin is lss than 
what w’v sn in prvious rcnt 
quartrs.

SL Green Realty Corp. announced 
recently that the law rm Mintz, 
Levin, Cohn, Ferris, Glovsky and 
Popeo, P.C. had signed a 101,394 
square-foot, 20-year lease at 919 
Third Ave. The 47-story tower will 
become the rm’s New York head-
quarters.Continud on pag 5
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By John Jordan
During th COVID-pandmic, Brown 

Harris Stvns Chif Excutiv Ocr 
Bss Frdman has participatd in 
svral wbinars hostd by th Hudson
Gatway Association of Raltors and 
OnKy MLS and offrd som frank 
assssmnts of markt conditions, as 
wll as hr viws on lockdowns and 
tax policis and thir impacts on th 
markt.

In prparing for this yar’s Focus on 
Manhattan Supplmnt, HGAR flt thr 
was no on bttr to updat th radr-
ship of Real Estate In-Depth on whr 
th Nw York City ral stat markt is 
hading in 2021 and byond. 

Frdman is Brown Harris Stvns 
first CEO and ovrss th firm’s 55 
offics and mor than 2,300 agnts 
across Nw York, Conncticut, Nw Jr-
sy, and Florida. Undr hr ladrship, 
Brown Harris Stvns has grown into 
on of th largst and most succssful 
privatly hld ral stat companis in 
th Unitd Stats with annual sals of 
mor than $9 billion. 

Sh originally joind Brown Harris 
Stvns in 2013 to ovrs businss 
dvlopmnt. Hr insights ar fr-
quntly sought out by mdia including 
CNBC, Bloomberg, Fox News, The New 
York Times, and The Wall 
Street Journal.

Sh is th formr Co-
Prsidnt of Brown Harris 
Stvns and was a S-
nior Managing Dirctor 
of th Corcoran Group's 
East Sid hadquartrs. 
A formr agnt, Frd-
man achivd rpatd 
mmbrship in Corco-
ran’s Multi-Million-Dollar 
Club.

Bfor ntring ral 
stat, sh practicd law 
as an Assistant Stat's 
Attorny in Montgom-
ry County, MD, and also 
workd at Lgal Aid as an 
attorny. Frdman is a mmbr of th 
Florida, Washington, D.C. and Maryland 
Bar, and workd in Nw York pro hac 
vic. Sh spaks Spanish and has livd 
in various citis including Washington, 
D.C., Miami, and Svill, Spain. Origi-
nally from upstat Nw York, sh arnd 
an undrgraduat dgr from Ithaca 
Collg and a law dgr from Th Uni-
vrsity of th District of Columbia, David 
A. Clark School of Law, in Washington, 
D.C.

Th mothr of two is an advocat for 
social chang through hr work with 
svral organizations and arlir this 
yar was th rcipint of REBNY's Kn-
nth R. Grrty Humanitarian Award for 
outstanding srvic to th community. 

Real Estate In-Depth: 
Back in January on a virtual 
panl discussion hostd by 
th HGAR and OnKy MLS, 
you said that th vaccin’s 
impact on th markt will 
b critical in Nw York City’s 

rcovry. Whil you notd that th 
path would b dicult, you said, “Nw 
York City is going to do vry wll. It’s 
still a buyr’s markt—an opportunity 

markt—rats ar low. But thatrs ar 
going to ropn, rstaurants ar going 
to ropn … I’m doubling down on my 
prdiction for Nw York City in 2021.” 
How dos that prdiction hold up to cur-
rnt markt conditions?

Freedman: I’v givn my prdic-
tions in intrviws 
and now popl ar 
saying, “You wr 
right.” I did bliv 
strongly that th vac-
cin would b hlpful 
obviously, onc po-
pl got vaccinatd 
and things startd to 
opn. And, I hav to 
say I thought it would 
b a rally good Nw 
York comback, but 
it has bn grat. It’s 
vn bttr than I x-
pctd it to b— th 
(sals) numbrs, th 
rspons, things ar opning 
and that’s grat, but I will say 
that with a cavat bcaus I still 
rmain concrnd bcaus w 
ar not out of th woods yt r-
garding th pandmic. Gtting 
vaccinatd should not b about 
politics. W should listn to doc-
tors and scinc and tak car 
of ach othr. And I don’t know 

how th hll w got to a plac whr 
this is lik a political gam whr lif-
saving vaccins bcom political. I still 
don’t undrstand that. Howvr, Nw 
York Stat is doing fairly wll with vacci-
nations. W just issud a nw guidlin 
for Brown Harris Stvns for any agnt, 
any mploy or any visitor, if you want 
to com into ocs, you hav to b vac-
cinatd. W hav also brought th mask 
guidlin back. W ar bing xtra car-
ful bcaus I just want to b as vigilant 
as I can. 

In trms of th mask guidlin, if 
you ar in any on of th Brown Har-
ris Stvns offics, w ask that whn 
you ar walking around that you war 
your mask. If you ar sitting at your 
dsk and thr is nobody around, obvi-
ously w ar okay with you pulling your 
mask down. But, whn you ar walk-
ing around and thr ar othr popl 
(narby) w ask that you b rspctful 
and kp your mask on, rgardlss of 
vaccination status. And w ar asking 
that by Spt. 15 that vryon gt vac-
cinatd unlss thy hav xtnuating 
circumstancs lik thy hav som 
mdical condition that prohibits thm 

(from bing vaccinatd). In that cas 
w obviously undrstand, you talk to 
HR, and w gt it. But, if you don’t hav 
that situation, thn w insist you gt 
vaccinatd if you want to com into our 
ocs. 

Frdman latr said that onc th 
company rvrts back 
to all full-tim status at 
th oc, th company 
will want all its sta to b 
vaccinatd.  “So, if thr 
is an mploy who for 
whatvr rason just r-
fuss to gt vaccinatd 
(without a valid mdi-
cal rason) thy will not 
hav a futur at Brown 
Harris Stvns bcaus I 

can’t put (our workrs) at risk. 
I hav an ldrly population, I 
hav young Moms with kids 
hr and I hav to put halth 
and safty abov vrything 
ls. So, thy will not hav a 
futur hr if thy ar not go-
ing to gt vaccinatd,” Frd-
man said.

Re a l  E s t a t e 
In-Depth: Do th 
rising numbr of 
cass du to th 
D lta COVID-19 
variant concrn 

you and could th markt ndur an-
othr shutdown?

Freedman: Th Dlta variant pick-
ing up vry much concrns m and I 
am worrid about us going back into 
a rstrictiv conomy and popl gt-
ting vry sick. That concrns m gratly 
and it would hurt us. W ar still in a 
rcovring conomy. You know what’s 
going on with th viction moratorium. 
Thr has bn rntal fdral aid that 
was supposd to gt to all ths popl 
that can’t pay thir rnt and out of $45 
billion, $3 billion has gottn to ths 
popl. Popl ar struggling. Land-
lords nd to pay bills. If w go back into 
lockdown, w ar going to b in troubl 
and it will not b good for anybody, 
halth-wis, conomically, vrything. 
So, that is why I am bing so aggrs-
siv with th vaccinations and safty, 
bcaus I don’t want us to slip back to 
whr w wr, whr w wr lockd 
down and could not show ral stat for 
months. I hav good frinds that ar in
th rstaurant industry and thy closd 
thir rstaurants. Nw York is still in 
rcovry, so if w wnt back into lock-
down could w handl it? Of cours, but 
it would not b good.

Real Estate In-Depth: With 
a nw administration to b 
dtrmind on Elction Day, 
what ar th ky issus fac-
ing th city that you bliv 
will b critical to solv in ordr 

to fostr a tru rcovry?
Freedman: I hav bn a big sup-

portr of Eric (Adams, th Dmocratic 
nomin for Mayor). I likd a lot of th 
candidats, but I rally got bhind Eric 
and intrviwd him and I think h r-
ally has th right ida for Nw York City 
bcaus h is such an inclusiv ladr. 
H will work with th lgislators, h will 
work with th businsss, h will work 
with unions, communitis and tach-
rs. That is what w nd. W had a 
divisiv nvironmnt in Nw York and 

w wr snding th 
wrong mssag. W 
wr dmonizing th 
rich. Th lgislatur 
was trying to tax thm 
grgiously and w 
got a lot of popl to 
mov out of Nw York 
and that hurt us. So, I 
think th nw ladr-
ship will bring popl 
back to Nw York City, 
will work togthr to 
crat an nvironmnt 
whr vryon can 
prospr. You want busi-
nsss to prospr. You 
want walthy popl 
to liv hr. You want 

to build aordabl housing. You hav to 
do all of thos things and I think for Nw 
York City Eric is going to b th right 
kind of ladr for us.

Crim is dnitly an issu and th 
rason why Eric won (th Dmocratic 
primary) is bcaus h put safty as his 
numbr on talking point bcaus no 
mattr who you ar or whr you liv in 
Nw York City, what popl car about 
th most is safty. If you cannot walk th 
strts and fl comfortabl, popl ar 
not going to buy hr, invst hr, liv 
hr and rais childrn hr. Th crim 
situation has alrady improvd bcaus 
thr ar mor polic on th MTA (trains 
and stations) and thy ar bing mor 
vigilant, but w still hav a way to go. 
Historically, w ar a vry saf city if you 
look at 1990 or vn 2000, th numbr 
of robbris and murdrs hav gon 
down trmndously. Did crim pick up 
during th pandmic? Ys, but if you 
look at it in contxt w ar still histori-
cally vry low. W ar doing wll, w just 
nd to kp moving in th right dirc-
tion. 

Real Estate In-Depth: 
Do you think th prss r-
ports of a mass xodus out 
of Manhattan wr ovr-
blown and ar you sing 
any of thos transplantd 

Nw Yorkrs coming back to th city?
Freedman: Yah, I do think som of 

that covrag was ovrblown. What sto-
ris sll ar bad nws, somthing that 
is divisiv. I think thr was a lot of spin 
with that. Did w hav popl mov out 
of Nw York City? W did. Part of that is 
factual. During th pandmic w wr 
an picntr for COVID and popl lft. 
And bcaus of th tax policy, a lot of 
popl lft bfor th pandmic vn 

Bess Freedman,
CEO, Brown Harris Stevens
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BOSTON—Boston Proprtis, Inc. 
rportd on July 27 it had agrd to 
acquir 360 Park Av. South, an xist-
ing 450,000 squar foot, 20-story oc 
proprty in th Midtown South submar-
kt of Manhattan for $300 million. 

Th proprty is currntly fully lasd 
to a singl tnant who will b vacating 
in lat 2021 providing BXP with th 
opportunity to complt xtnsiv up-
grads and transform it into a prmir 
modrn building that will attract Class A 
clints. Th company xpcts to clos 
th acquisition in Dcmbr 2021 for a 
purchas pric of approximatly $300 
million.

Boston Proprtis xpcts to fund 
th acquisition through th assump-
tion of approximatly $202 million of 
rst mortgag dbt and th issuanc of 
approximatly $98 million in Oprating 
Partnrship Units (OPUs). Th numbr 
of OPUs to b issud at closing will b 
basd on th avrag closing pric pr 
shar of BXP common stock for th v 
trading days immdiatly prcding th 
closing dat, but in no vnt lss than 
$111 pr shar.

BXP owns and oprats approxi-
matly 8.8 million squar ft of Class 
A oc spac in Manhattan, primarily 
in th Park Avnu and Plaza districts,
which is approximatly 94% lasd to 
crdit-strong tnants. Th acquisition 
of 360 Park Av. South xpands BXP’s 
footprint into th Midtown South sub-
markt, which is a prfrrd location for 
companis and young profssionals in 

th tch, advrtising, mdia, and infor-
mation (TAMI) sctor, company ocials 
statd.

“This acquisition is an idal valu-
add opportunity for BXP as it allows us 
to us our provn ral stat skills to r-
position and upgrad an xisting prop-
rty in an attractiv submarkt to scur 
futur las up opportunitis,” said John 
Powrs, xcutiv vic prsidnt, Nw 
York Rgion, BXP. “Our long-standing 
xprinc in rpositioning and trans-
forming wll-locatd proprtis into 
high-quality workspacs with attractiv 
amnitis will lad to th dlivry of a 
world-class oc proprty that catrs 
to th growing clustr of tchnology 
companis in Nw York City.”

Earlir in July, Boston Proprtis an-
nouncd that Hilary Spann will succd 
John Powrs as had of th company’s 
Nw York offic ffctiv January 1, 
2022. Powrs has dcidd to rtir from 
th company in Dcmbr 2021 aftr 
mor than ight yars of srvic. Spann 
will join BXP as an Excutiv Vic Prsi-
dnt in Sptmbr 2021.

“W ar gratful to John for his many 
contributions to BXP ovr th yars, 
first as a long-trm trustd advisor to 
our foundrs and thn as th ladr of 
our Nw York oc. H will b gratly 
missd,” statd Own Thomas, CEO of 
BXP. “W ar dlightd to hav Hilary 
join BXP’s xcutiv ladrship tam. 
Hilary’s bradth of ral stat xpri-
ncs as an invstor and an ownr will 
b a trmndous asst to th company, 

and I look forward to work-
ing with hr as sh lads th 
futur stratgic growth of our 
Nw York Rgion.”

“W ar thrilld that Hil-
ary will b joining BXP,” add-
d Doug Lind, prsidnt of 
BXP. “Hilary’s invstmnt and 
managmnt xprinc ar 
complmntary to our oprat-
ing modl and I am condnt 
sh will bring hr talnts and 
passion for ral stat to hr 
ladrship of our Nw York 
tam.”

Spann brings to BXP mor 
than 20 yars of ral stat 
invstmnt and dvlopmnt 
xprinc, most rcntly 
as Managing Dirctor, Had 
of Amricas, Ral Estat at 
CPP Invstmnts, a position 
sh has hld sinc 2017. Dur-
ing hr tnur as Had of 
Amricas for Ral Estat, sh 
was rsponsibl for lading all aspcts 
of th ral stat businss, including 
invstmnt stratgy, talnt acquisi-
tion and managmnt, and portfolio 
managmnt. Prior to joining CPP In-
vstmnts in 2016, Spann hld svral 
xcutiv rols in acquisitions and asst 
managmnt at th Global Ral Assts 
Group at J.P. Morgan Asst Manag-
mnt, including as Managing Dirctor, 
Had of Northast Acquisitions. During 
hr tnur at J.P. Morgan from 2005 
through 2015, Sh was havily focusd 

Boston Properties to Acquire 360 Park Ave. South or $300M

360 Park Ave. South, New York City

on th oc markt in Manhattan, com-
plting 27 transactions totaling $12 bil-
lion in gross asst valu, with $3.5 billion 
of quity committd.

Boston Proprtis is th largst pub-
licly tradd dvlopr, ownr, and man-
agr of Class A oc proprtis in th 
Unitd Stats, concntratd in v mar-
kts—Boston, Los Angls, Nw York, 
San Francisco and Washington, DC. Th 
company’s portfolio totals 51.6 million 
squar ft and 196 proprtis, includ-
ing nin proprtis undr construction/
rdvlopmnt. 

NEW YORK—Rsidntial brokrag rm 
Douglas Elliman, announcd Aug. 3 that 
Dotti Hrman has stppd down as 
its Chif Excutiv Ocr. Th rm has 
promotd Prsidnt and Chif Oprat-
ing Ocr Scott Durkin to Chif Excu-
tiv Ocr, ctiv immdiatly. 

Hrman, who purchasd Douglas El-
liman in 2003 in partnrship with Doug-
las Elliman Chairman Howard M. Lorbr, 
has bn namd vic chair of Douglas 
Elliman. Hrman acquird Douglas Elli-
man 18 yars ago aftr having startd as 
a brokr with Mrrill Lynch’s Long Island 
Division and thn xpanding Prudntial 
Long Island Ralty into a major brokr-
ag on Long Island and th Hamptons.

“Douglas Elliman has provn to b 
my most rwarding profssional x-
princ to dat,” said Durkin. “I look 
forward to xpanding upon th lgacy 
of our brand built by my frind and mn-
tor Dotti Hrman as th markt ladr 
in luxury ral stat. I also wlcom 
th opportunity to furthr advanc our 
tchnology-focusd initiativs that al-
low our agnts to work fastr and mor 
cintly on bhalf of thir customrs 
and clints.”

Durkin joind Douglas Elliman in 
2015 as xcutiv vic prsidnt of ac-
quisitions and growth. H was promot-
d to Chif Oprating Ocr in Octobr 
2016 and namd Prsidnt in 2017. With 
his nw titl, Durkin will continu to lad 
th brokrag, its oprations, tchnol-
ogy initiativs, and stratgic growth 
orts across th Unitd Stats. During 
th 12 months ndd Jun 30, 2021, 
Douglas Elliman closd narly $43 bil-
lion in sals.

“As Prsidnt and COO of Douglas 
Elliman, Scott has takn our firm to 
th nxt lvl with major initiativs to 
strngthn our brand, our cultur, our 
tchnology and most importantly, th 
way our agnts conduct thir busi-
nss,” said Lorbr. "Scott is a talntd, 
solution-drivn and rsults- orintd 
ladr, as dmonstratd by his truly 
incrdibl prformanc hlming th 
brokrag during th xtrmly chal-
lnging COVID-19 pandmic. H has 
stablishd himslf as a highly valud 

Douglas Elliman CEO Scott Durkin
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and rspctd xcutiv and I am vry 
proud to mak this announcmnt.”

“It is a thrill to pass th CEO titl to 
my frind Scott Durkin whos carr I 
hav watchd sinc acquiring Elliman 
in 2003 whn I joind th Nw York City 
brokrag community,” said Hrman. “I 
am imprssd by his xprinc, tnac-
ity and his appal to agnts, managrs 
and staff alik. Elliman is in xcllnt 
and vry capabl hands.”

Hrman has bn consistntly 
rankd in Crain's New York Business 50 
Most Powrful Womn in Nw York and 
Inman Nws Top 100 Most Influntial 
Ral Estat Ladrs. In 2015, sh was 
inductd into th Long Island Business 
News Hall of Fam and listd in th Top 
50 Womn Entrprnurs in Amrica by 
Inc. Magazine among th Inc. 5000 list 
whr Douglas Elliman was namd as 
on of th fastst-growing privat com-
panis in Amrica. In 2016, Hrman was 
namd on Forbes 2016 List of Amrica’s 
Slf-Mad Womn as wll as in 2017. 
Sh was also honord in 2017 at th 
Unitd Nations Womn’s Entrprnur-
ship Day whr sh was awardd th 
prstigious, Businss Pionr Award. In 
addition, Hrman rcivd rcognition 
as a Knnth R. Grrty Humanitarian 

Award at th annual Ral Estat Board 
of Nw York (REBNY) and a BRAVA 
SmartCEO Award, rcognizing xcp-
tional fmal ladrs for thir contribu-
tions to businss and philanthropy.

In hr rol as Vic-Chair, Hrman will 
srv in an advisory capacity to Lorbr 
and Durkin as wll as continu to mn-
tor Douglas Elliman xcutivs and 
agnts across th country.

“Dotti and I could not hav imag-
ind that th vntur w mbarkd 
on in 2003 would grow into on of th 
largst and most important rsidntial 
brokrag firms in th Unitd Stats. 
Hr vision for and ddication to Douglas 
Elliman has provn invaluabl and I am 
gratful for hr srvic,” said Lorbr.

Hrman addd, “I could not b mor 
proud of th company that Howard and 
I cratd and am xcitd for its futur.”

Durkin was th driving forc bhind 
Douglas Elliman’s clbratd, nxt-
gnration platforms including public 
rlations, tchnology and markting. H 
was instrumntal in launching th rm’s 
nw brand look and fl, a nw Elliman.
com and advrtising campaign dubbd 
“Th Nxt Mov is Yours,” all in th last 
two yars. Durkin also brought about 
mor opn lins of communication for 

agnts and consumrs with Th Douglas 
Elliman Podcast Channl, Elliman Cars 
initiativs and cutting- dg social mdia 
platforms such as TikTok.

H hlpd ovrs xpansion f-
forts in Nw York, Florida, California, 
Massachustts and Txas as wll as th 
succssful r-structuring of oprations 
in Wstchstr, Conncticut and th 
Hamptons. Durkin is also rsponsibl for 
a mor stramlind, fficint, crativ 
and productiv oprations tam that 
includs sals, rcruitmnt, tchnology, 
markting, lgal, accounting, public rla-
tions, human rsourcs and facilitis.

Sinc bginning his carr as a sals 
agnt with th Corcoran Group in 1991, 
Durkin grw his rputation, bcoming 
a protege of Barbara Corcoran and 
working dirctly alongsid hr for many 
yars. H was dirctly involvd in many 
major milstons, including th sal of 
th company to NRT and th acquisition 
of brokrags in th Hamptons, Palm 
Bach and Nw York.

Durkin was rcntly appointd to th 
board of dirctors of God’s Lov W D-
livr, for which Douglas Elliman agnts 
and sta hav bn instrumntal in hlp-
ing to rais wll ovr $1 million for clints 
of th organization too sick to shop or 
cook for thmslvs.

Establishd in 1911, Douglas Elliman 
Ral Estat is ownd by Nw Vally 
LLC, th ral stat subsidiary of Vctor 
Group Ltd. (NYSE: VGR). With approxi-
matly 7,000 agnts, Douglas Elliman 
oprats approximatly 100 offics in 
Nw York City, Long Island, Th Hamp-
tons, Wstchstr, Conncticut, Nw 
Jrsy, Florida, California, Colorado, 
Massachustts and Txas. Morovr, 
Douglas Elliman has a stratgic global 
allianc with London-basd Knight Frank 
Rsidntial for businss in th world-
wid luxury markts spanning 61 coun-
tris and six continnts. Th company 
also controls a portfolio of ral stat 
srvics including Douglas Elliman D-
vlopmnt Markting, Douglas Elliman 
Proprty Managmnt and Douglas Elli-
man Commrcial. 
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Magdalna Frnc of Corcoran on 
Manhattan’s Wst Sid has sn a hug 
jump in sals and rntals this summr. 
Handling rntals in 10 buildings in Morn-
ingsid Hights, sh crdits rturning 
Columbia Univrsity studnts with hlp-
ing hr businss soar. “July has bn th 
crazist month of my ral stat carr,” 
sh rvald. “I rntd ovr 50 apart-
mnts and it flt lik I was working day 
and night du to th tim dirncs in 
othr countris.” 

Many of hr rntal clints ar rturn-
ing collg studnts from India and Chi-
na, who oftn shar largr apartmnts 
to kp th costs aordabl. Frnc x-
pcts to rnt at last 200 apartmnts by 
th nd of th yar. “I’m basically play-
ing catch up from 2020, whn things 
wr a lot slowr,” sh addd.

Lik Phillips, Frnc has also xp-
rincd th trnd of landlords now cut-

A three-bedroom, three-bath, 2,177-square-foot loft on Mercer Street in 
Soho listed for rental by Barnes New York for $14,500 a month.

ting back on incntivs. In th Morning-
sid Hights ara, two-bdroom rntals 
can typically start at $2,200, whil thr 
bdrooms can ftch $2,700 or mor 
and four-bdrooms, $3,000 and up.

On th sals sid, sh’s also witnss-
ing a sort of Rnaissanc in Inwood and 
th Bronx with Origin North, a collction 
of nin rstord aordabl co-op build-
ings. All of th rnovatd units hav 
nw kitchns, bathrooms, ooring, lc-
trical work, and th buildings also or 
nw lobbis and outdoor landscaping. 

“Popl ar starting to discovr 
uppr Manhattan or Bronx nighbor-
hoods lik Bdford Park, Norwood and 
Univrsity Hights,” sh said. “Thy’r 
gtting pricd out of othr aras and ar 
bginning to raliz th valu of hom 
ownrship in good aras with gnrous 
spac and asy commuts to Midtown 
Manhattan. On-bdroom units at 

The NewManhattan
Continud from pag 1

som Origin North locations start at just 
$265,000.

Frnc said th rspons has bn 
grat and sh has compltd almost 
20 dals alrady. “Whn I’d hold opn 
houss in ths aras bfor, it was 
only curious n ighbors who oftn 
showd up,” sh said. “Now, it’s vry 
ncouraging to s a lot of popl who 
ar intrstd.”

Jann Roussau, of Barns Nw York 

in Midtown Manhattan, found that high-
r nd rntals wr hit th hardst dur-
ing COVID tims. “Businss did start to 
pick up at th bginning of 2021 and 
right now, w’r starting to s rntal 
prics that w havn’t sn in a coupl 
of yars,” h said.

For Roussau’s tam, th Financial 
District and Midtown wr th most af-
fctd for sals and rntals, whil Soho, 
Grnwich Villag and parts of Brooklyn 

rmaind strong. In 2020, som land-
lords wr oring up to four months 
fr, but now, h said, thr ar hardly 
any concssions.

In Midtown, and Manhattan’s up-
pr East and Wst Sids, studio rnt-
als can rang from $2,000 to $4,000 
pr month, whil on-bdrooms can 
dmand monthly rntals of $3,000 to 
$5,000, dpnding on th nighbor-
hoods and ag of th buildings. Th 
avrag starting sals pric of a on-
bdroom in ths aras is $500,000.

“I think th markt for rntals will 
always b thr bcaus Nw York City 
can b transint,” xplaind Roussau. 
“Popl may com hr for a whil to 
work, thn mov to th suburbs whn 
thy’r rady to start a family.”

Many of his co-op and condo sals 
ar to forign invstors who ar looking 
for a hom bas whn thy travl to th 
U.S. Othrs ar purchasing proprtis 
to rnt out. Roussau is also sing an 
inux of young profssionals as wll as 
som mpty nstrs who want a sc-
ondary hom in Manhattan. “Nw York 
will always b Nw York, so to say that 
th ral stat markt is nally coming 
back is a littl ovrstatd,” h said.

Barns Nw York is also opning its 
first Wstchstr offic in Larchmont 
to dal with its Europan clints sk-
ing a scond rsidnc in th sub-
urbs. “Th Frnch Amrican School in 
Mamaronck is a big attraction, along 
with proximity to Nw York City, addd 
Roussau.

Barns Intrnational Ral Estat 
oprats a third U.S. location in Miami 
and offrs mor than 100 locations in 
20 countris worldwid, with mor than 
1,000 agnts.
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NEW YORK—Harbor Group Intrnation-
al, LLC, a privatly ownd intrnational 
ral stat invstmnt and manag-
mnt firm hadquartrd in Norfolk, 

VA, has ntrd into an agrmnt 
to acquir 51 W. 52nd St. in Midtown 
Manhattan for $760 million. Known as 
th “CBS Building” or “Black Rock,” this 
purchas marks th first sal sinc it 
opnd in 1964. 

Th sllr—ViacomCBS—will las 
back its spac on a short-trm basis. 
Th transaction is xpctd to clos 
bfor th nd of th yar. Earlir this 
yar, Harbor Group acquird a multifam-
ily proprty in Rockland and two oc 
buildings in Yonkrs.

“Th agrmnt to acquir th CBS 
Building is furthr proof of HGI's ability 
to idntify and succssfully transact for 
uniqu invstmnt opportunitis in an 
incrasingly comptitiv markt,” said 
Richard Litton, prsidnt, HGI. “With its 
prim location, Class A faturs, and 
strong rostr of tnants, HGI is posi-
tiond to acquir on of Nw York City's 
fw iconic assts. W look forward to 
activating our stratgic businss plan for 
this asst at a transformational tim for 
Nw York City's oc markt.”

HGI plans to implmnt a signicant 
capital program to rposition th prop-
rty in support of a long-trm lasing 
plan. Updats will includ significant 
upgrads to th lobby and othr tnant 
amnitis.

“This agrmnt follows th prvi-
ously announcd stratgic rviw of 
non-cor assts that w compltd 
shortly aftr our mrgr,” said Navn 
Chopra, EVP and chif nancial ocr, 
ViacomCBS. “Th us of procds from 
this transaction will rmain consistnt 
with our prviously discussd capital 
allocation stratgy, allowing us furthr 
nancial xibility to invst in our strat-
gic growth prioritis, including stram-
ing.”

Locatd btwn 52nd and 53rd 
strts in th Avnu of th Amricas 
corridor, th proprty is within walking 
distanc of multipl train stations and 
is adjacnt to Rockfllr Cntr, which 
houss many rtail amnitis and dining 
options.

Built to srv as CBS' Nw York had-
quartrs, th towr faturs viws of 
Cntral Park, th Musum of Modrn Art 
(MoMA) and th Midtown skylin. Th 
historic proprty is th only skyscrapr 
dsignd by rnownd architct Ero 

Saarinn, whos work includs Lincoln 
Cntr Thatr and th Gatway Arch 
in St. Louis.

Th acquisition will add to HGI's Man-
hattan oc portfolio. Th 
firm owns 24 Wst 40th 
St. in Midtown on Bryant 
Park and also owns 55 
Broadway in th Financial 
District.

Darcy Stacom and Bill 
Shanahan of CBRE ar 
acting as xclusiv agnts 
for ViacomCBS in th 
transaction.

In July of this yar, Har-
bor Group Intrnational, 
LLC, acquird Th Hnry, 
a 169-hom luxury apart-
mnt community in Po-
mona, for $54 million. In 
April, Harbor Group r-
portd that aliats of th 
rm, in a joint vntur with 
Bndict Ralty Group 
acquird a singl-tnant 
oc proprty in Yonkrs  
for $37 million from an 
ntity of Robrt Martin Co.

Th proprty includs 
two oc buildings total-
ing 130,607 squar ft 
and is locatd at 3 Excu-
tiv Blvd. and 3 Odll Pla-
za. Both assts ar lasd 
on a long-trm basis to 

Montfior Mdical Cntr, a wholly 
ownd subsidiary of Montor Halth 
Systm, on of th largst halth car 
systms in th gratr Nw York City 
ara. 

Harbor Group Intrnational and its af-
liats control an invstmnt portfolio of 

The CBS Building in New York City at 51 W. 52nd St.

Harbor Group to Acquire CBS Building
InMidtownManhattan or $760Million

$14.5 billion including 4.4 million squar 
ft of commrcial spac throughout 
th Unitd Stats and th Unitd King-
dom and 53,000 apartmnt units in th 

Unitd Stats. In addition to its corpo-
rat hadquartrs in Norfolk, HGI main-
tains ocs in Nw York, Baltimor, Los 
Angls and Tl Aviv. 
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hit bcaus thy did not want to pay 
ths grgious taxs. So, w did hav 
popl laving Nw York City, that is 
indd tru. But, was it a mass xodus? 
No, I think that is not a propr account. 
Popl did lav, but popl hav com 
back. W ar sing popl com back 
in rcord numbrs. Th rntal markt is 
incrdibly busy. Popl ar coming back 
for schools and jobs. First-tim hom-
buyrs ar hr. Th markt is vry 
good and w ar sing signs of popl 
coming back from Conncticut, from 
Florida and from th Hamptons and put-
ting thir ag back up in Nw York City. 

So, it wasn’t as crazy as it was d-
scribd, but thr was som truth to it. 
Thr wr popl laving and now 
thr ar popl who ar coming back 
and w want that to continu moving 
in that dirction. Hopfully with a saf 
city, a prosprous city, a city that has 
rsponsibl tax policis, w will kp 
moving in that dirction. W nd all 
of thos things to happn to kp th 
momntum.

Real Estate In-Depth: 
In 2020, Halstad mrgd 
with Brown Harris St-
vns. How has that mrgr 
workd out? Also, rcntly 

you hird Chris Halstad, as xcutiv 
sals dirctor of brokrag oprations 
for Fairld County. In that announc-
mnt, your firm hintd on possibl 
growth of thos oprations. Is your rm 
planning to grow in both Fairld and 
Wstchstr and if so, how?

Freedman: Th mrgr has gon 
incrdibly wll, vn though w did it 
during th pandmic, but it has bn 
a lot of moving pics. W hav an in-
crdibly talntd group of agnts and 
ladrship. So that has bn going wll. 
But, thr hav bn bumps, of cours, 
it’s nvr prfct. Chris Halstad, who is 
hlping us in Conncticut, is a managr 
that is working with all th othr manag-
rs. W think h is going to b a grat 
ladr for th company. And, w ar 
always opn to mor growth in placs 
that mak sns for th company. W 
want to grow in quality, w ar not just 
looking to grow. Growth is not th goal. 
W ar intrstd in th quality vrsus 
quantity. Whn it maks sns, w will 
dfinitly xpand. W wr talking 
about an xpansion ida this morning, 
so that is always opn for us.
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"Staying up to date with the latest industry

related technology is important. OneKey™

MLS is committed to providing REALTORS®

with a range of robust tools, many of which

are free, that will help you serve your

customers better and grow your business. By

providing you with easy access to state-of-

the-art real estate products and services, we

give you the edge over the competition in

your marketplace.”

Need help becoming a tech savvy agent?
No problem - check your Hudson Gateway communication channels for

information on registering for our free webinar: “Learn & Earn with OneKey

MLS Tools & Technology ” featuring Dana Nowick, Marketing Director

Linda Lugo
CHAIRPERSON OF ONEKEY™
MLS BOARD OF MANAGERS

Our Mission Statement:
To provide the most accurate, reliable, trusted real estate data

and tools for REALTORS® and consumers alike.

OneKey™ MLS has a deep commitment to providing REALTORS® with a range of robust tools that

will help you generate more income.

Visit www.onekeymlsny.com today!


