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FOCUS ON WESTCHESTER COUNTY

By Mary T. Prenon
It’s been more than six months since 

the onslaught of COVID, and many 
Westchester businesses have closed 
or are still oundering. But perhaps one 
of the industries hit hardest by the pan-
demic has been tourism. 

After 47 years in operation, the re-
nowned Westchester Hilton in Rye 

closed its doors in July. With 445 guest 
rooms, 19 meeting rooms and 33,000 
square feet of event space, the hotel 
had played host to celebrities and even 
former U.S. presidents over the years. 

Earlier this year, the Doral Arrowood 
in Rye Brook ceased operations after 37 
years in business. The 114-acre campus 
oered 400 rooms, three restaurants, 

plus golf and tennis courts. 
Tarrytown’s Castle Hotel & 
Spa, along with the Ritz-Carl-
ton in White Plains, closed
temporarily for renovations 
and are planning re-openings 
in 2021. 

“All of our hotels have been 

affected by the pandemic,” 
acknowledged Natasha Caputo, direc-
tor, Westchester County Tourism & Film. 
“Here in Westchester, business travel-
ers represent the biggest market, and 
with so many states still listed on New 
York’s COVID travel advisory list, there’s 
been a huge decline in this market.” 

Social events and weddings have 
also seen a marked decrease. “West-
chester is a destination for so many 
weddings because of all that we have 
to oer here, but hotels must adhere to 
New York State guidelines for maximum
capacities,” Caputo added.

In the pre-pandemic era, Westches-
ter’s tourism industry was booming. 
A recent report from the Westchester 
County Tourism & Film oce indicated 
the county’s $2-billion tourism industry 
reached record levels in 2018. Hotel 
activity was up by 8%, with occupancy 
rising to 73.8%. The report also showed 
that travel and tourism continued to be a 
signicant driver of the county’s econo-
my. Local and state taxes generated by 
the industry came in at $233 million at
the end of 2018.

This January, Westchester County 
launched a new tourism campaign 
called “Beyond,” aimed at attracting 
new visitors for a destination getaway. 
Just two months later, though, the pan-
demic put a temporary halt to those 
plans.

Still, there has been some unex-
pected good news on the horizon, 
even during these challenging times. 
The 153-room SpringHill Suites by Mar-
riott opened this summer in Tuckahoe. 
Earlier this year, the much-anticipated 
Abbey Inn & Spa opened in Peekskill, 
sitting on 65 acres overlooking the 
Hudson River. The luxury hotel oers 42 
rooms, a farm-to-table restaurant and 
a spa. Constructed in 1872, it originally 
served as a convent and chapel for the 
Episcopal Sisters of Saint Mary.

“We actually opened in mid-March, 
just as the pandemic was hitting our 
region,” said Gilbert Baeriswil, Gen-
eral Manager. “I guess the timing wasn’t 

Westchester Hotels FaceUphill Battle as COVIDRestrictions Continue

The Abbey Inn & Spa in Peekskill, NY

The Ritz-Cartlon Westchester in White Plains

Continued on page 8

WHITE PLAINS—Westchester County 
Executive George Latimer said that in 
spite of the COVID pandemic, the county 
would continue to move forward with 
key housing, parkway, road, bridge and 
infrastructure projects in 2021. 

Westchester County Executive 
George Latimer announced on Oct. 15 
he had sent to the Westchester County 
Board of Legislators the 2021 Proposed 
County Capital Budget. The program 
includes $20 million in additional fund-
ing earmarked for land acquisition and 
infrastructure construction to facilitate 
the construction of aordable housing in 
Westchester County.

In the administration’s third proposed 
capital budget, the County Executive pro-
poses an additional $231.8 million in new 
appropriations.  This includes: $138.8 
million for the general fund, $80.4 million 
for the sewer and water districts, $42 
million for parkways, roads and bridges; 
$1 million for the refuse district and $11.6 
million for the airport. The County Capi-
tal Program supports more than 2,000 
permanent jobs within the county, which 
comes at a critical time when the region’s 
economy has been negatively impacted 
by the COVID pandemic, county ocials 
stated.

In October 2019, County Executive 
Latimer in his 2020 Capital Budget 
proposed an additional $309.7 million 
in new appropriations, including $218.1 
million for the general fund, $66.0 million 
for the sewer and water districts, $6.0 

million for the refuse district and $19.7 
million for the airport. 

Latimer said of the proposed 2021 
capital program, “Despite the challenges 
we have faced this year, we are con-
tinuing to invest in the county’s capital 
infrastructure. This is not only important 
to maintain our assets, but also in cre-
ating jobs within the county. With our 
partners in the construction industry, we 
will award over $130 million in construc-
tion contracts in 2020, representing 31 
projects throughout the county. A num-
ber of these projects have been recom-

mended by County Legislators; we have 
incorporated their advocacy into our 
plans.” 

Year-to-date the county has expend-
ed more than $155 million on capital 
improvements. The backlog of capital 
projects has also been reduced by $400 
million since Latimer took oce in 2018.

The Latimer Administration has in 
the past three years undertaken a host 
of initiatives to improve the capital pro-
gram and increase eciency. The most 
notable improvement resulted from the 
approval by the New York State Legisla-

ture to eliminate the $10-million bond ref-
erendum cap, which ultimately saves the 
county money by eliminating extra costs 
from breaking up projects unnecessarily 
into pieces.

Director of Operations Joan McDon-
ald said of the bond requirement change, 
“This was part of the County Executive’s 
desire to move projects forward. All of 
these reforms have allowed us to reduce 
the project backlog signicantly.”

Additional improvements to the pro-
gram have included: moving short useful 
life items (i.e. passenger vehicles) to the 
operating budget and adding resources 
such as: 10 additional positions for engi-
neering, funding for feasibility studies, 
asset management, and facility plans, 
consolidating planning and project de-
livery functions within the Department of 
Public Works, raising the RFP threshold 
from $100,000  to $250,000 and stream-
lining the Board of Legislators approvals 
on certain projects to not breakup design 
from construction.

Additionally, by being able to start 
implementation on January 1, the county 
will improve project delivery speeds
dramatically. 

County Budget Director Lawrence 
Soule said of the capital program im-
provements, “By authorizing some debt 
in conjunction with the budget each year 
we are taking a major step forward. This 
debt authorization changes all of this for 

Westchester County Proposed 2021 Capital Budget
Calls for $20Million for Affordable Housing Projects

From left, Deputy County Executive Ken Jenkins, Westchester County 
Executive George Latimer and Director of Operations Joan McDonald 
unveiled the proposed 2021 capital budget on Oct. 15.

Continued on page 2
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By John Jordan
WHITE PLAINS—Westchester County 
has rolled out four distinct housing assis-
tance programs that are being funded by 
HUD and the CARES Act that are geared 
to oering a comprehensive approach 
in dealing with the economic and social 
impacts of the COVID-19 pandemic.

Westchester County Execut ive 
George Latimer rolled out the “Com-
munity Build Back Program” on Sept. 
17 that includes two programs that will 
utilize HUD money—the RED STOP 
Eviction Project and the RED Rent HELP 
Project—and two separate initiatives 
that will utilize $10 million in CARES ACT 
money—the Blue Priority Homeowners 
Initiative and the Blue Small Business 
Landlord Initiative.

Latimer said of the Community Build 
Back Program initiatives, “As a result of 
COVID-19 and the impact on the econ-
omy, both the federal government and 
New York State issued moratoriums on 
tenant evictions. Those moratoriums are 
coming to an end and unemployment 
benets have been greatly diminished.  
The Community Build Back Program will 
enable families to stay in their homes as 
we head into the fall/winter season.”  

The RED STOP Eviction Project uti-
lizes federal HUD funds and will provide 
up to four months of rental or utility ar-
rears for tenants facing eviction or shut 
o as long as they can demonstrate that 
their nancial hardship is due to COVID.  
Tenants must be within 21 days of evic-
tion, must demonstrate an ability to pay 
their rent going forward, and must live 
in a Westchester Urban County Consor-
tium municipality. Assistance is available 
through select non-profits including: 
Westchester Residential Opportunities, 
Community Housing Innovations, Wash-
ingtonville Housing Alliance and Choice 
of New Rochelle. 

Westchester Residential Opportuni-
ties, Inc. Executive Director Marlene 
Zarfes said of the RED STOP Eviction 
Project, “This eviction prevention pro-
gram will be a lifesaver for so many 
county residents at risk of becoming 
homeless.  Westchester Residential Op-
portunities is proud to partner with the 

county to help keep people safely in 
their homes and keep families together.”

The RED Rent HELP Project utilizes 
federal HUD funds and will provide up 

to 12 months of rental assistance for 
families impacted by COVID but will 
focus on households where the tenants 
worked in industries closed until Phase 
4, or who worked for a business that no 
longer exists. The RED Rent HELP Proj-
ect will be run by the county’s Planning 
Department.

The Blue Priority Homeowners Initia-
tive, uses $2.5 million and focuses on 
homeowners facing foreclosure. The 
program will help an estimated 325 
county households and assist them with 
up to four months of mortgage/coopera-
tive arrears.  Homeowners must show 
that COVID has negatively impacted 
their ability to pay their mortgage. The 
homeowner will also have to show 
they were up to date on payments as of 
March 2020. 

The program runs until the end of the 

year and will be administered through 
select nonprots including: Westchester 
Residential Opportunities, Community 
Housing Innovations, Washingtonville 

Housing Alliance, HDSW (Human Devel-
opment Services of Westchester) and 
the Bridge Fund.

A total of $7.5 million has been ear-
marked for the Blue Small Business 
Landlord Initiative to assist approxi-
mately 2,400 households in the county 
by working directly with their landlords 
and bringing their rent up to date. The 
program runs from now until the end of 
2020, and can cover up to 75% of back 
rent for up to four months of rent for 

From left, Westchester County Executive George Latimer, Westchester 
Residential Opportunities, Inc. Executive Director Marlene Zarfes, 
Building & Realty Institute of Westchester and the Mid-Hudson Region 
Executive Director Tim Foley and Westchester County Department of 
Planning Commissioner Norma Drummond.

Westchester Rolls Out Comprehensive COVID Aid Program
To Help Suffering Homeowners, Tenants and Landlords

landlords who can show that their ten-
ants were up to date in March, but have 
since not been able to pay their rent due 
to COVID.  The program, to be done by 
lottery, will assist landlords who own be-
tween four and 20 units and will be run 
by the county’s Planning Department.

Building & Realty Institute of West-
chester and the Mid-Hudson Region 
Executive Director Tim Foley said, 
"We're thankful for the creative leader-
ship shown by Westchester County's 
Community Build Back Program, and 
the focus on supplying urgently-needed 
aid to struggling tenants, landlords, and 
property owners alike. The landlords 
and property owners of the Building 
& Realty Institute have been checking 
in on our at-risk tenants, oering ex-
ibility and payment plans on their rent, 
and trying to be as accommodating as 
possible to good tenants who lost their 
jobs or lost income due to the COVID 
pandemic. But as the public health and 
economic emergency stretches on with 
no end-date in sight, we need govern-
ment to step up to stabilize our housing 
situation. With this four-prong approach, 
Westchester County is clearly doing so."

Westchester County Executive Lat-
imer added, “Landlords, many times, are 
small business owners who depend on 
the rent from their properties to support 
their own families.  We realize the chaos 
that nonpayment can put into their lives 
and their communities.  The last thing 
we want to see is a landlord lose their 
property over nonpayment.  That ben-
ets no one.”

Fact sheets and applications (English 
and Spanish) for the programs are avail-
able on the county’s website at:  www.
westchestergov.com/HousingHelp.

WHITE PLAINS—The Westchester County Oce of Economic Development re-
cently celebrated the graduation of the second cohort of   the Element 46 incubator, 
a program designed to help catalyze growth of entrepreneurs.

The graduation, which was held virtually, was attended bycounty ocials includ-
ing Westchester County Executive George Latimer and Westchester County Oce 
of Economic Development Director Bridget Gibbons. 

The 12 graduates and their nine startups are:
Mary Jane Farnsworth and Yvonne Tully - Baby Box Studio –provides a com-

plete solution for parents to take professional quality newborn photos at home, 
using their cellphones.

Eric Kaye and Maura Gedid - Windyside Spirits – an importer of limited edition, 
super premium artisanal rums

Kevin Meenan - City Dronez – provides deep data analysis for utilities, munici-
palities, and other business enterprises using drones for data capture.

Jennifer Perry - Sacred Seeds – sells award-winning, all-natural organic skin 
care products.

Carolin Dohle and Frank Fleming - Pink Hub – an online community supporting 
women with breast cancer.

Joan Jia - Hastings Tea and Coee – based in downtown White Plains, selling 
specialty teas and coee, as well as tea-infused wine and craft beers.

Rhanisha Hill - Room Raiders Relo – launching soon, a moving and relocation 
company helping families reduce the stress of moving and get settled in their new 
neighborhoods more quickly.

Nade Coulibaly-Doucoure - Baly Cleaning Services – provides commercial 
cleaning and post-construction cleaning services.

Carina Kjelstad - Nurish – an online community and tools to simplify parents’ 
lives as they manage their children’s preschool friendships and other activities

The 12 startups are the second cohort in the Element 46 program, a six-month 
program which they all completed. The next cohort will start in late 2020. For more 
information about the Element 46 Incubator visit www.element46.org

Element 46 Incubator Program 
Celebrates Graduation of 
Second Group of  Entrepreneurs  

County Oers Program to Help Launch
Home-Based Businesses or Non-Prots 
WHITE PLAINS—After recently launching a business loan program and a housing 
assistance initiative, the Westchester County Oce of Economic Development on 
Oct. 19 announced a new program for county residents who may want to create 
home-based income streams, or launch new businesses or nonprots. 

The program entitled “Launch1000” was described as an innovative, fully re-
mote, self-paced program designed to turn concepts and ideas into business plans 
and startups. Born out of a global pandemic, the program oers 1,000 Westchester 
County residents the opportunity to gain critical business knowledge, connect 
with mentors and help their idea gain traction. The initiative was announced during 
Westchester County Executive George Latimer’s COVID-19 brieng in which he 
mandated masks be worn at all Westchester County schools in response to a spike 
in active COVID cases in Westchester.

“The pandemic has significantly impacted the ways people work and 
Launch1000 is an opportunity for people to write their next chapter,” Westchester 
County Executive Latimer said. “Westchester County is home to a strong, support-
ive and resilient business community and we look forward to helping these new 
businesses as they launch and scale.”

He added, “Westchester County is innovative. Expanding our pool of home-
based business owners and entrepreneurs will only strengthen our business com-
munity and our economy.”

County ocials explained that whether an individual is in the infancy of explor-
ing an idea, hopes to create an avenue for working from home, aspires to create a 
business to support and improve their local community, or already has a concrete 
business concept, Launch1000 provides the tools to test ideas and move forward. 

As participants move through the phases of the program, they will receive feed-
back and coaching from experienced entrepreneurs, as well as introductions to 
relevant organizations and individuals within the Westchester business community. 
The program is completely online, so it can be completed from the safety of home, 
and is open to residents anywhere in the county. 

To ensure that a lack of technology does not prevent anyone from applying to 
the program, the Westchester County Oce of Economic Development will provide 
laptops to residents who need them.

Bridget Gibbons, director of the County Oce of Economic Development, said 
the Launch 1000 initiative is part of the county’s Business First suite of programs 
geared at assisting businesses and helping the Westchester County economy re-
cover from the COVID-19 pandemic.

Led by entrepreneurial expert Pam Hoelzle, who has coached tens of thousands 
of early stage entrepreneurs, Launch1000 requires a commitment of 10-hours per 
week and is designed to help businesses launch within the next six months. Inter-
ested individuals are encouraged to apply early, as those who are accepted and 
meet specic performance milestones by mid-December 2020 may be eligible to 
receive startup grants. Applications will be reviewed, and participants admitted, on 

Continued  on page 6
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800 WESTCHESTER AVENUE, RYE BROOK, NEW YORK 10573
914.798.4900  •  HOULIHANLAWRENCE.COM/COMMERCIAL

STORAGE/MANUFACTURING/ 
DISTRIBUTION BUILDING 
FOR LEASE | 153157 Highland Street | Port Chester 
Listed by Andy Grossman | $17/PSF NNN

PROFESSIONAL OFFICES IN KIRBY 
PLAZA NEXT TO METRO-NORTH
FOR LEASE | 7-9 Kirby Plaza | Mount Kisco
Listed by Teresa Marziano | $1,725 & $2,110 Per Month

GREAT FOR RETAIL/INDUSTRIAL USE 
W/ HIGH CEILINGS & WIDE OPEN
FOR LEASE | 603605 Fenimore Road | Mamoroneck
Listed by Bryan Lanza | $20.00 PSF Modifed Gross

GARAGE/WAREHOUSE IDEAL FOR 
E-COMMERCE & MANUFACTURING
FOR LEASE | 1725 Front Street | Yorktown Heights 
Listed by Don Minichino | $2,675 Per Month + Utilities

BRAND NEW RETAIL STOREFRONT 
ON BUSY RETAIL STRIP
FOR LEASE | 469 South Broadway | Yonkers
Listed by Garry Klein | $5,000 Per Month MG

WAREHOUSE/FLEX SPACE IN SOUTH 
YONKERS ON THE BRONX BORDER 
FOR LEASE | 614 South Broadway | Yonkers
Listed by Garry Klein | $17,500 Month MG

ATTENTION: RESTAURANTEUR CHEF/
OWNER NYC SPACE AVAILABLE!  
FOR LEASE | 58 Third Avenue | NYC
Listed by Peter Chen | Please call for pricing

GROUND LEASE AVAILABLE ON  
BUSY TARRYTOWN ROAD
FOR LEASE | 200 Tarrytown Road | White Plains
Listed by Rick Tannenbaum | $7.35 PSF + Taxes

SINGLE TENANT INCOME PROPERTY 
WITH UPSIDE IN STRONG LOCATION
FOR SALE | 48 Route 6 | Yorktown Heights
Listed by Steven Salomone | $3,400,000

THE SCHOOLHOUSE THEATER AND 
GALLERY IN CROTON FALLS 
FOR SALE | 3 Owens Road | Croton Falls
Listed by HL Commercial | $2,305,000

PROFESSIONAL OFFICE BUILDING 
WITH OUTSTANDING LAYOUT
FOR SALE | 500 Main Street | Armonk
Listed by Steven Salomone | $2,200,000

OWN A RETAIL/RESTAURANT 
BUILDING WITH (2) LOFT-STYLE APTS 
FOR SALE | 112 North Main Street | Port Chester 
Listed by Mike Rackenberg | $1,750,000

OWN AN ESTABLISHED HAIR SALON 
BUSINESS WITH 5 YEAR LEASE
FOR SALE | 137 Mamaroneck Avenue | Mamaroneck 
Listed by Silvio Cangianni | $95,000

GREAT OPPORTUNITY TO OWN A 
LONG ESTABLISHED HAIR SALON
FOR SALE | 985 Main Street | New Rochelle
Listed by Darren Lee | $50,000

PRE-EXISTING CARVEL WITH LARGE
PARKING FOR SALE OR LEASE
FOR SALE/LEASE  | 666 Saw Mill River Road | Ardsley
Listed by Bryan Lanza | $1,400,000 | $42 PSF/YR MG

OFFICE BUILDING IN SOMERS 
HISTORIC PRESERVATION DISTRICT
FOR SALE  | 1 Deans Bridge Road | Somers
Listed by Mike Rackenberg | $1,250,000

MIXED-USE WITH RETAIL & HOUSE 
OF WORSHIP ON SECOND FLOOR
FOR SALE | 2636 Lawrence Street | Yonkers
Listed by Daniel Hickey | $1,200,000 

GREAT STANDALONE BOUTIQUE 
LOCATION WITH ONSITE PARKING
FOR SALE | 65 South Bedford Road | Chappaqua
Listed by Rich Aponte | $850,000 

19,073 SQ. FT. LOT ON THE HUDSON 
RIVER CURRENTLY AUTO USE
FOR SALE | 90 Hunter Street | Ossining 
Listed by James Doorhy | $995,000

OPPORTUNITY TO OWN A PIECE OF 
MOUNT VERNON HISTORY! 
FOR SALE | 151 South Fulton | Mount Vernon 
Listed by Darren Lee | $650,000

By John Jordan
WHITE PLAINS—Recognizing the health, social and safety issues facing New York 
City at the moment that has led to an exodus by some residents to the suburbs, a 
panel of New York City and Westchester County real estate brokerage executives 
expressed condence that the residential sales market in Manhattan will recover 
sooner rather than later once a vaccine is discovered for COVID-19 or at the very 
least that the infection spread there is deemed under control.

The Oct. 8 virtual panel discussion hosted by HGAR 
and Manhattan-based title company Titlevest entitled 
“Getting the Deal Done: Succeeding in a Regional Mar-
ket” chronicled the current heady suburban residential 
sales market in the era of COVID and how restrictions, 
civil unrest and pandemic inuences have battered the 
Manhattan residential market. 

The program was hosted by Hudson Gateway As-
sociation of Realtors’ Chief Executive Officer Richard 
Haggerty, who is also president of OneKey™ MLS. The 
moderator and sponsor of the panel discussion was Brian 
D. Tormey, NTP, president of TitleVest. Panel participants 
were: Candace Adams, president and CEO, Berkshire 
Hathaway HomeServices New England, New York and 
Westchester Properties; Bruce M. Cohen, Esq., founding 
partner of Manhattan-based law rm Cohen and Frankel, 
LLP of New York City; Liz Nunan, president and CEO, 
Houlihan Lawrence and Diane Ramirez, executive chair-

man and senior advisor of Brown Harris Stevens.
“People call me almost every day saying, ‘Are you safe. Is everything OK?’’ said 

Brown Harris Stevens’ Ramirez. “New York is a little dierent that it was (prior to the 
pandemic). But, this is New York and we have grit and it will come back. I know that 
for sure.”

Ramirez said that the New York City residential market is in a time of ux and 
“incredible time of opportunity and value.” Both Ramirez and Cohen said that value 
deals are being done at all price points in New York City.

In terms of movement, she noted that prior to the pandemic buyers were just 
ocking to all sections of Manhattan. Today, buyers are re-evaluating how and 
where they want to live in New York City.

“We are seeing business (in Manhattan) and I am so pleased to say that Septem-
ber was the rst month that we actually had more contracts signed than a year ago,” 
Ramirez said. “So, the curve is going up. I am not sure it is going to be a V (shaped 
recovery), but it is denitely going up.”

Ramirez also pointed to a number of new sales patterns including some New 
York City residents looking to buy smaller homes in the suburbs, as well as West-
chester and Faireld (CT) counties becoming an option to those type of buyers that 
previously looked to purchase homes on the Hamptons.

While bullish on the long-term future of New York City, Ramirez did say that she 
is seeing more moving trucks on the streets of Manhattan than she has ever seen 
before. 

Cohen related that due to the tremendous activity outside of Manhattan, his law 
rm has established oces in both the Hamptons and in Westchester County and 
noted that his rm “is swamped” at the moment with sale transactions. 

He said that luxury and even some sponsored units in New York City are trading 
at attractive discounts.

Houlihan Lawrence’s Nunan said that the brokerage rm began seeing in re-
sponse to the initial outbreak of COVID-19 in April a sharp increase in queries on its 
website for luxury amenities such as pools, tennis courts, gardens, mountain views, 
acreage and extra rooms that could be used for multiple home oces or “Zoom 
rooms” for children engaging in virtual learning. Those searches eventually led 
to higher sales activity in places like Greenwich, CT and Bedford in Westchester 
County, she noted.

“In Westchester, we have seen a large uptick of buyers from New York City,” 
Nunan said. She added that in the auent community of Bedford in Northern West-
chester County, the rm has seen a 290% jump in buyers coming from New York 
City in the third quarter as compared to the same period a year ago. 

“They are coming to the suburbs. They are coming for that second home that will 
temporarily be their primary home,” she added.

Berkshire Hathaway’s Adams said that buyer preferences are now shifting to 
such features as: pools, outdoor space, home oces, privacy and detached proper-
ties, noting that sales in vertical buildings (co-ops and condominiums) are suering 
at the moment.

She noted that in Litcheld County, CT, buyers are opting for less living space in 
order to secure more land and privacy.

“Preferences have shifted, no doubt about it,” Adams said, noting that today’s 
buyers do not necessarily need to live near commuter rail because they are now 

Buyers SeeWestchester as Option to Hamptons

Broker Says New York City
Has ‘Grit’ andWill Come Back

Bruce Cohen, Esq Candace Adams Diane Ramirez

Continued on page 7

Liz Nunan
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As The Catalyst  for economic growth and vitality, 

Westchester County’s Office of Economic Development is 

oering a suite of innovative programs and resources to 

help our business and nonprot communities recover. The  

Westchester County Business FIRST initiative provides  

immediate support and nancial assistance to entrepreneurs, 

businesses and nonprots in the County that have been  

negatively impacted by the COVID-19 pandemic.

Visit WestchesterCatalyst.com/Business-FIRST-Programs

As “The Catalyst” for economic growth and vitality, 

Westchester County’s Office of Economic Development is 

oering a suite of innovative programs and resources to 

help our business and nonprot communities recover. The  

Westchester County Business FIRST initiative provides  

immediate support and nancial assistance to entrepreneurs, 

businesses and nonprots in the County that have been  

negatively impacted by the COVID-19 pandemic.

As “The Catalyst” for economic growth and vitality,

Westchester County’s Office of Economic Development is

oering a suite of innova�ve programs and resources to

help our business and nonprot communi�es recover.

The Westchester County Business FIRST ini�a�ve provides

immediate support and nancial assistance to entrepreneurs,

businesses and nonprots in the County that have been

nega�vely impacted by the COVID-19 pandemic.

Visit WestchesterCatalyst.com/Business-FIRST-Programs
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Brooklyn (One Area, Red, Orange 
and Yellow) and Queens (Two Areas, 
Red, Orange and Yellow).

The zone restrictions are:
Red Zone—COVID Cluster
Houses of Worship: 25% capacity, 10 

people maximum
Mass Gatherings: Prohibited
Businesses: Only essential busi-

nesses open
Dining: Takeout only
Schools: Closed, remote only
Orange Zone — Warning Zone
Houses of Worship: 33% capacity, 25 

people maximum
Mass Gatherings: 10 people maxi-

mum, indoor and outdoor
Businesses: Closing high-risk non-

essential businesses, such as gyms and 
personal care

Dining: Outdoor dining only, four-
person maximum per table

Schools: Closed, remote only
Yellow Zone — Precautionary Zone
Houses of Worship: 50% capacity
Mass Gatherings: 25 people maxi-

mum, indoor and outdoor
Businesses: Open
Dining: Indoor and outdoor dining, 

four-person maximum per table
Schools: Open with mandatory 

weekly testing of students and teach-
ers/sta for in-person settings. The New 
York State Department of Health will 
establish a percentage of teachers and 
students/sta who need to be tested by 
Friday.

After some contentious back-and-
forth statements from Gov. Cuomo and 
chief county government officials in 
Rockland and Orange counties over the 
spike in COVID cases in the counties of 
late, both Rockland County Executive 
Ed Day and Orange County Executive 
Neuhaus praised the Cluster Action 

Initiative. Recently, Gov. Cuomo had 
criticized local governments for not en-
forcing the mask mandate in the areas 
experiencing large increases in COVID 
cases. 

Rockland County Executive Day 
said, “I applaud the announcement of 
the Cluster Action Initiative by the gov-
ernor this afternoon; he clearly heard 
the concerns expressed by myself and 
other county executives during our daily 
Control Room calls. We in Rockland 
County government stand ready to 
support these actions as we are able. 
The restrictions he announced are mea-
sured and clearly focused on the areas 
where this disease is spreading. These 
areas will be minimal in size but logical 
in scope. I have already reached out to 
local municipalities, police departments 
and the Sheri ’s Oce to ask for their 
support of these eorts.”

Orange County Executive Neuhaus 
said that he was pleased that the state’s 
initiative in Palm Tree and some sur-
rounding areas did not impact any Town 
of Monroe businesses. In addition, the 
state will take the lead on the enforce-
ment of the state’s mask law and social 
distancing measures with support from 
county and local governments. 

“This is a good, good step,” Neuhaus 
said in a Facebook video address. Ref-
erencing last week’s criticism from the 
governor, he added, “It’s a night and day 
dierence than we were Friday as com-
pared to where we are today.”

The restrictions will be in place for at 
least 14 days.

The plan was developed in consulta-
tion with national public health experts 
including Dr. Noam Ross of EcoHealth 
Alliance, Dr. Michael Osterholm of the 
University of Minnesota and former 
CDC Director Dr. Tom Frieden.

Continued from page 9 section one

Governor Imposes New Restrictions 
On COVID Hot Zones in Rockland, 
Orange Counties, Brooklyn and Upstate

ALBANY—The New York State Associa-
tion of Realtors announced earlier this 
month at its 2020 Virtual Fall Business 
Meetings that veteran Westchester 
Realtor Dorothy Botsoe, Broker/Owner 
of Dorothy Jensen Realty, Inc. of White 
Plains, has been named NYSAR 2020 
Realtor of the Year.

Botsoe, who has more than 30 years 
real estate experience, made history 
three years ago when she became the 
rst African American president of the 
more than century-old Hudson Gateway 
Association of Realtors. 

During her HGAR presidency in 2017, 
she also made history by doing some-
thing that no other president had ever 
done in the past—personally reaching 
out to HGAR’s then 11,000 Realtors with 
her “Tea with the President” series. She 
traveled through all four counties—
Westchester, Putnam, Rockland and Or-

ange, as well as the Bronx—to meet with 
Realtors and listen to their concerns and 
suggestions. 

Botsoe said being named the 2020 
NYSAR Realtor of the Year is an “over-
whelming honor.”

“It’s amazing that my peers think I’m 
so deserving of such consideration,” 
she said. “I never think about an award 
—it’s always about service and advocat-
ing for consumers and other Realtors. I 
do it selessly, because at the end of the 
day, it’s about what’s in the best inter-
est of the consumer and the real estate 
industry.”

Botsoe’s involvement with NYSAR 
began more than 20 years ago and 
since then she’s served more than 150 
times on various committees, such as 
the Housing Opportunities Foundation, 
Legislative Policy Forum and Education 
Management Committee.

A native of Ghana, West Africa, Bot-
soe opened her own brokerage in 1995, 
specializing in all aspects of real estate 
including sales, leasing and real estate 
owned/foreclosure specic work. She 
holds a B.A. in Business Administration 
from SUNY Purchase.

Her accomplishments and positions 
include honors such as the Hudson 
Gateway Association of Realtors Realtor 
of the Year (2012), the New York State 
Women’s Council of Realtors Member 
of the Year (2007), the New York State 
Chapter of Women’s Council of Realtors 
President (2003) and New York State 
Graduate Realtor Institute Chapter 
President (2003). She has served on 
the board for the Women’s Council of 
Realtors as Governor, Treasurer and 
President at both the local and state 
levels. She also served as Second Vice 
President and Director for the former 
Westchester County Board of Realtors 

and has also served on the National As-
sociation of Realtors Board of Directors 
and its Diversity Committee.

At HGAR, Botsoe currently serves on 
the Board of Directors, the Fair Housing 
Task Force and the Legislative Council 
and the Global Business Council. Last 
year she co-chaired HGAR’s Fair Hous-
ing & Cultural Diversity Committee. 

She has been an avid supporter of 
RPAC and has continuously been listed 
in HGAR’s “RPAC Honor Roll,” donat-
ing more than $10,000 to RPAC annu-
ally. She has also been inducted into 
NYSAR’s “RPAC Hall of Fame” and is 
always a staple at NYSAR’s Lobby Day 
in Albany.

Two years ago, she co-chaired 
HGAR’s RPAC Committee, while also 
serving as the Immediate Past Presi-
dent of HGAR. Among the events she 

created and organized for RPAC were 
Zumba Fitness, Realtor Olympics, a visit 
to the Culinary Institute of American and 
many other Networking events.

In addition, Botsoe was honored by 
the Westchester Residential Opportuni-
ties (WRO) in 2017 for her tireless work 
for the full-service housing counseling 
organization that helps families and in-
dividuals in Westchester and the lower 
Hudson Valley by educating rst-time 
homebuyers.  She served on WRO’s 
Board of Directors for two years and is 
currently a member of its Diversity Com-
mittee.  

The most recent HGAR members to 
have been named NYSAR Realtor of 
the Year include J.P. Endres in 2010, the 
late Henry Fries in 2006 and Savo Fries 
in 2004.

HGAR’s Dorothy Botsoe Named NYSARRealtor of the Year

Dorothy Botsoe

OfceSpace or Lease/Sale
141 Parkway Road

DowntownBronxville
$1,175-$4,600/Month

• 2-storyOfce&Retail Property
• 4Ofce Suites rom250 to 1,100

SF and 1 retail space o 920 SF
• On-site Parking Included/Available

493NewRochelle Road
Bronxville PO
$3,950/Month

• 1,000 SF oGrade Level Space
• Daily TrafcCount o 14,900
• On-Site Parking Includedwith a

municipal lot next door

209Harrison Avenue
DowntownHarrison

$895,000

• 2,365 SF o StandAloneOfce
• Open Layout plus reception, 2

private ofces & conerence room
• On-Site Parking or 9 cars

a weekly basis until the 1,000 slots have been lled.
“As ‘The Catalyst’ for economic growth and vitality, we are always looking for new

and innovative ways to support our local workforce,” Deborah Novick, Westchester 
County’s Director of Entrepreneurship and Innovation, said. “With Launch1000, we 
hope to jumpstart 1,000 new businesses, providing new income streams for people 
who want to work for themselves, work from home, or launch a new business and 
control their economic future. This program teaches invaluable skills and helps as-
piring business owners take key steps to turn their concept into a viable venture.”

The Launch1000 program will begin in mid-November. Applications will open 
soon. Potential participants can learn more about Launch1000 and sign up to re-
ceive a notication when the application period opens by visiting: WestchesterCata-
lyst.com/Launch1000. Individuals who are interested in supporting Launch1000 by 
mentoring participants during weekly roundtables should contact Deborah Novick 
at 914-995-2998.

 

County Ofers Program to Help Launch
Home-Based Businesses or Non-Prots
Continued from page 3
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willing to drive to work.
However, she stressed that this recent preference shift will only last as long as 

the pandemic. “I think commuter rail will become very important (once again) in six
months or a year. The minute that there is a vaccine I think you will see people get-
ting back to normal. I think you will see people getting back into the city,” she said.

HGAR’s Haggerty noted that in the early stages of the pandemic, the region’s 
real estate industry had to deal with restrictions imposed by New York Gov. Andrew 
Cuomo that made sales transactions possible only on a virtual basis. This gave a 
leg up on competing markets, such as Connecticut, which did not impose the same 
harsh restrictions on the industry. 

Now, with the governor imposing restrictions that closed some businesses in 
COVID hot spots in Orange, Rockland and sections of Brooklyn and Queens, Hag-
gerty said further spread of the virus and restrictions could impact the state’s real 
estate industry that has for months fueled much needed economic activity in the 
state.

Haggerty said if other areas are designated as COVID hot zones and real estate 
oces are ordered closed and transactions are only allowed on a virtual basis, “it 
will have a chilling eect’ on the real estate markets. While praising the governor’s 
management of the pandemic crisis, Haggerty related, “I wish the governor in this 
instance would be a little more surgical in terms of his approach.”

Adams added that real estate should be designated as an essential industry in 
New York State, similar to its designation in Connecticut.

“The protocols that are in place in this industry allow for us to very safely conduct 
business and allow people to continue to nd shelter and move where they need 
to move,” Adams said. “Now we know that there has been no upsurge as a result of 
showing real estate at all.”

Haggerty related that one attractive tool for brokers in the time of COVID at
OneKey™ MLS is a very prominent tab for virtual tours.

“At this point in time it is inexcusable for a listing broker or agent not to have a 
virtual tour on their listing because that has a tremendous amount of power for con-
sumers from all parts of the country to have a sense of what that property truly looks 
like over still pictures,” Haggerty stressed. “Agents truly need to take advantage of 
virtual tours.”

Broker Says New York City
Has ‘Grit’ andWill Come Back
Continued from page 4

YONKERS—In a major retail lease deal 
in the midst of the COVID-19 pandemic, 
discount retailer Target has signed a 
long-term lease for more than 130,000 
square feet to occupy a major portion 
of the former Sear’s store at the Cross 
County center here.

In addition, shopping center owner 
Marx Realty also announced that retailer 
H&M has signed a 10-year lease renew-

al deal for a 28,000-square-foot store 
where it will open one of its upscale 
SOHO concept locations at the former 
Cross County Shopping Center.

Target s igned a 40-year retai l 
lease to occupy more than 130,000 
square feet of retail space at what 
was once home to the most suc-
cessful Sears store in the nation. The 
200,000-square-foot Sears store 
closed in the fall of last year. The Cross 
County location will be Target’s first 
store in the City of Yonkers.

The lease deals come shortly after 
Marx Realty took over leasing and man-
agement of the historic shopping center 
earlier in the year. The rm has owned 
the center in partnership with Benenson 
Capital Partners for 65 years. 

This latest leasing activity is the rst 
step in a multi-phase plan for Cross 
County Center, the property owner stat-

ed.  Focused on expanding the center’s 
uses, future phases will bring impactful 
changes to the iconic open-air center 
in the heart of Westchester County, the 
rm noted.

“Residents of Westchester County 
and the surrounding towns are over the 
moon to have Target coming to their 
backyard,” said Craig Deitelzweig, presi-
dent and CEO of Marx Realty. “As the re-

tail sector emerges from the COVID-19 
crisis, we have seen extraordinary foot 
trac at the center showing pent-up de-
mand to experience the diverse retail, 
dining and entertainment oerings.”

“Given how well retailers perform at 
Cross County Center, we expect this 
Target store to be among its most suc-
cessful locations,” said Jim Stifel, chief 
investment ocer of Benenson Capital 
Partners. “We are also seeing incred-
ible demand from some of the nation’s 
best retailers who want a presence here 
and expect several exciting tenant an-
nouncements in the coming months.” 

Yonkers Mayor Mike Spano along 
with the city’s Department of Planning 
Development have been working in 
tandem with Marx Realty to craft a multi-
phase plan to further enrich the ‘town 
square’ concept, creating safe and 
healthy spaces punctuated by a beauti-

ful open-air design.
“Yonkers has hit the mark with Tar-

get’s plan for a new store at Cross Coun-
ty Center, their first ever in Yonkers,” 
said Yonkers Mayor Mike Spano. “Tar-
get’s decision to invest in our city is a 
testament to the retailer’s condence in 
our thriving economy and our business-
friendly environment. We are excited to 
get Yonkers back to business.”

H&M has had a presence at Cross 
County Center since 2009 and it has 
selected the center as their second 
location for a revamped, cutting-edge 
SOHO-style concept. The retailer plans 
to invest $5 million in the location. The 

rst store to embrace the new concept 
is located in Manhattan.  

Marx Realty was represented in-
house by Mark Utreras, Target was rep-
resented by Jeffrey Howard of Ripco. 
H&M did not use a broker.

The 1.15-million-square-foot Cross 
County Center is jointly owned by Marx 
Realty and Benenson Capital Partners 
and was the first open-air shopping 
center to open in the United States. 
Cross County Center features more 
than 80 specialty stores and restaurants 
including Macy’s, Zara, H&M, Pandora, 

Target Signs 130,000 SF Lease at Cross County in Yonkers

The ownership of the Cross County Center is engaged in a multi-phased 
plan to reimagine the nation’s rst open-air shopping center.

Starbucks, Shake Shack, Hyatt Place 
Hotel and more. Children’s play areas, 
free parking and seasonal events draw 
more than 11 million visitors to the out-
door center, year-round. Marx Realty is 
currently in talks with the City of Yonkers 
to discuss the next phase of evolution at 
Cross County Center. 

Marx Realty is a division of Merchants 
National Properties. Founded in 1915, its 
current portfolio of properties includes 
more than five million square feet of 
commercial oce, retail and residential 
space as well as ve mixed-use projects 
currently under development. Marx Re-

alty is vertically integrated and involved 
in all phases of real estate management, 
development, construction and leas-
ing. The company’s assets comprise 67 
properties in 17 states.

Benenson is a leader among pri-
vately held operating companies in real 
estate investment, development, and 
asset management. Benenson man-
ages 125 properties including retail, 
oce, industrial, multifamily, hospitality 
and land throughout the United States, 
Canada and Europe. 

An artist’s rendering of the new Target store at Cross County Center.

FOCUS ON WESTCHESTER COUNTY
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great, but who could have predicted 
anything like this.”

Some of the facility’s rst guests were 
rst responders serving the area, who 
were oered discounted rooms. How-
ever, by mid-May, when the weather 
began to change, the Inn started to see 
an inux of people from New York City, 
looking for a quick and easy getaway. 
“Given the situation, business has far 

exceeded our expectations,” said Baer-
iswil.

The Inn’s courtyard was quickly 
adapted for outdoor dining to supple-
ment the 50% occupancy requirements 
for their restaurant. “We’re going to 
stretch the outdoor dining for as long as 
we can,” added Baeriswil.

While there were employee layos 
shortly after opening, most of them are 
now back. The spa recently opened, 
with all employees wearing face shields 
and all treatment rooms sanitized with 
ultraviolet light following each treat-
ment. Spa customers are also required 
to have their temperatures taken prior 
to their massage or facial.

“We are very fortunate in that we are 
a smaller, boutique hotel located on a 
large piece of property with walking 
trails,” said Baeriswil. “It’s a big attrac-
tion for people from New York City, the 
lower Hudson Valley and Connecticut—
especially because we are so close to 
Bear Mountain and other Hudson Valley 
attractions.”

The Inn’s largest ballroom can ac-
commodate up to 120 people for wed-
dings or other events, but is now limited 
to the maximum number of 50 people. 
A smaller meeting room, which is the 
former chapel, normally holds up to 50 
people, but now only 25.

Meanwhile, Terry McAneney, General 
Manager of the Westchester Marriott in 
Tarrytown, has been working with the 
County Oce of Tourism & Film to re-
purpose the hotel during the pandemic 
as a lming venue for movies, television 
shows or commercials. Producers of 
the popular NBC series, “The Blacklist,” 
recently used the hotel’s lobby, guest 
rooms and pool for various scenes.

“The hotel is in a great location—right 
o I-287, and we have over 900 parking 
spaces, which is perfect for production 
companies,” said McAneney. “We want 
to make it easy for people to do busines 
with us, and our ballroom has its own 
entrance so people and equipment can 
move in and out without having to go
through the lobby.” 

Last year, the hotel took on the task 
of modernizing its 10,000-square-foot 
ballroom, adding new carpeting, paint-
ing, wallpaper and lighting. While it can 
now seat up to 1,000 people, the ball-
room is limited to only 50, due to CO-
VID social distancing restrictions. “Yes, 
this has hurt us,” admitted McAneney. 
“People are not traveling for business 
and most have postponed weddings 
or other social events. And now with 
the list of quarantined states growing, it 

could be quite some time before things 
start to get back to normal.”

Some of their employees have been 
furloughed and the hotel’s restaurant 
and pool remain closed. The fitness 
center is open at one-third capacity 
and Ruth’s Chris Steak House, attached 
to the hotel, is open every day. “We’re 
working hard to keep our doors open, 
and we have seen an uptick in weekend 

visits from local residents who just want 
to get out of the house for a change,” 
added McAneney.

Kevin Johnson, general manger of 
the DoubleTree by Hilton in Tarrytown, 
echoed McAneney’s concerns. The 
DoubleTree’s Grand Ballroom also of-
fers 10,000 square feet of space, most 
of which has remained empty since 
the pandemic began. “Very few people 
want to have a wedding with just 50 
guests, so a lot of people have just 
cancelled their plans,” he said. “Some 
have opted for simple weddings with a 
Justice of the Peace, and others have 
reserved venues in states that allow 
larger gatherings.”

Like so many other area hotels, the 
DoubleTree has been forced to lay o 
employees, but Johnson hoped that 
he’ll be able to bring them back soon. 
“We’ve been doing some smaller cor-
porate events and we’re just working 
with what we have for now,” he said. The 
hotel’s leisure travel market has picked 
up slightly with people in the New York 
metro area looking for a quick weekend 
getaway.

Normally during October, the hotel is 

Westchester Hotels FaceUphill Battle as COVIDRestrictions Continue
completely booked with travelers from 
out-of-state visiting the Hudson Valley 
and all of the Halloween events in Tar-
rytown and Sleepy Hollow. 

“However, this year, even the special 
events have been forced to limit the 
number of people attending, and none 

of the tour buses are operating now,” 
he said.

The hotel’s restaurant, Bistro Z, re-
mains open and its spacious outdoor 
patio is helping to keep business going. 
They plan to invest in heat lamps for 
the cooler weather ahead. Inside, the 
75-seat restaurant now oers only 30 
socially-distanced seats.

On the whole, though, Westchester 
may be faring a bit better than hotels 
on a national level. A recent survey of 
American Hotel & Lodging Association 
(AHLA) members shows that the hotel 
industry remains on the brink of col-
lapse due to the pandemic. Results in-
dicate 68% of hotels have less than half 
of their typical, pre-crisis sta working 
full time.

Almost half of those surveyed also 
fear they are in danger of foreclosure 
by their commercial real estate lend-
ers, and more than two-thirds report 
they may be able to last only another 
six months at the current projected rev-
enue and occupancy levels.

Meanwhile, the AHLA has initiated 
“Save Hotel Jobs,” a grassroots pro-
gram for hoteliers across the country, 
urging lawmakers to pass additional 
stimulus relief. “Every Member of Con-

gress needs to hear from us about the 
urgent need for additional support so 
that we can keep our doors open and 
bring back our employees,” said Chip 
Rogers, AHLA President and CEO. Rog-
ers said the hotel and lodging industry 
contributes nearly $660 billion to the 

U.S. GDP.
Early this month, another ALHA sur-

vey found that nine in 10 American vot-
ers support Congress passing another 
COVID relief bill to help distressed busi-
nesses. In fact, 50% selected travel and 
tourism as the top two most affected 
industries.

Beginning this Fall, the Tourism & 
Film oce initiated “Westchester With 
Care,” a program enlisting area busi-
nesses and non-profits to help fight 
COVID-19 and safeguard the health and 
well-being of all who live, work and visit 
in Westchester County. 

Participating businesses are asked to 
take an online pledge to follow CDC and 
New York State Department of Health 
guidelines for cleaning, providing em-
ployees with training in sanitizing best 
practices, monitoring employees for 
COVID, using protective equipment and 
face coverings, reducing capacities and 
maintaining social distancing.

“The rebound process for the tourism 
will be slow and steady,” acknowledged 
Caputo. “When full travel is ready again, 
we have the space here in Westchester, 
and our hotels will be able to accom-
modate social distancing in comfortable 
and appealing settings.”

The Spa at The Abbey Inn, Peekskill

The new Grand Ballroom at the Westchester Marriott in Tarrytown

Continued from page 1

WHITE PLAINS—Westchester County 
Executive George Latimer announced 
recently a $10-million funding initia-
tive to support small businesses and 
nonprofits facing challenges due to 
COVID-19. 

The Westchester County Business 
FIRST: Financial Investments for Recov-
ery and a Sustainable Tomorrow grant 
program was designed to oer imme-
diate financial relief to organizations 
in Westchester County that have been 
negatively impacted by the pandemic.

“We are at a critical point in West-
chester County’s history—and such 
times call for leadership and innova-
tion,” said Latimer. “The Westchester 
County Business FIRST Program will 
provide urgent nancial assistance to 
businesses and nonprots now, and set 
the foundation to rebuild our economy 
as we work toward a sustainable fu-
ture.”

 The Westchester County Business 
FIRST Program is being administered 
by the County Oce of Economic De-
velopment through the federal Corona-
virus Aid, Relief, and Economic Security 
(CARES) Act. The program was open to 

businesses and nonprots that employ 
99 or fewer people and whose primary 
business location is in Westchester 
County. Eligible business and nonprots 
can apply for grants of up to $49,000.

Applications were accepted from 
September 21 through September 30,
2020.

“These are dicult times, but as ‘The 
Catalyst’ for economic growth and vital-
ity, the Oce of Economic Development 
is here to support county businesses 
and nonprots,” said Bridget Gibbons, 
Westchester County’s Director of Eco-
nomic Development. “These organiza-
tions help fuel our economy and provide 
quality jobs in our communities. This 
funding is designed to help them re-
cover and get back to business.”

To be eligible, organizations had to 
be in good standing with Westchester 
County and are required to demon-
strate revenue losses of at least 25% 
from March 7, 2020 to present due to 
the COVID-19 pandemic. The applicant 
had to establish that the organization 
was a nancially viable operation prior 
to March 7, 2020, the date Gov. Andrew 
Cuomo signed Executive Order 202 

that declared a disaster emergency. 
The organization must have been open 
as of Feb. 1, 2020, currently be in opera-
tion, or closed temporarily and plan to 
reopen for business in 2020.

Business Council of Westchester 
President/CEO Dr. Marsha Gordon said, 
“The Business Council of Westchester 
(BCW) is extremely supportive of this 
program and applauds the leadership 
of County Executive George Latimer 
and Director of Economic Development, 
Bridget Gibbons in developing this 
initiative for small business and not-for-
prots in Westchester.  These sectors 
have been especially hard hit and des-
perately need these nancial resources 
to survive.”

Certain entities were not eligible to 
apply for Westchester County Business 
FIRST grant, including units of govern-
ment; real estate holding companies, 
businesses or nonprots that generate 
revenue through passive real estate; 
adult entertainment establishments; gas 
stations; and businesses or nonprots 
that have defaulted on federal debt, 
including loans from the Small Business 
Administration.

Westchester County Business FIRSTGrant Program
To Provide $10M or Local Businesses, Nonprofts

FOCUS ON WESTCHESTER COUNTY
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Stress Reduction for REALTORS® 
and Related Professionals  
9:15 – 10:15 AM  
Dr. Lata McGinn of Cognitive Behavioral 
Consultants will offer various practical stress 
reduction and coping skills that you can use in 
your daily life and profession.
 

The Influence of Feng Shui & 
Other Ancient Wisdoms from 
Around the World
10:30 – 11:30 AM 
Learn how to create harmony and wellness  for 
domestic and international homeowners. Debra 
Duneier of EcoChi will help you attract a broad 
range of international real estate buyers. 
(Presented by the HGAR Global Business Council)
 

A Perfect 10: How to Be 
Your Virtual Best
1:15 – 2:15 PM  
Let Stacey Cohen of Co-Communications and 
Dor Lata of On Camera Image Consultant help you 
look your best on Zoom meetings and on camera. 
Learn how you and your brand can stand out.
 

Tax Deductions for 
Real Estate Professionals
2:30 – 3:30 PM 
Financial analyst Maureen McEnroe will show 
you how to save more money at tax time. 
Discover how to maximum deductions as well 
as your after-tax income.

10:30  - 11: 45 AM  
International speaker, consultant and sales trainer 
Ricky Mendez will demonstrate how even in today’s 
challenging times there are “so many ways to win.” 
His keynote will offer a new way to approach life from 
both a personal and business standpoint. You’ll never 
look at yourself or our company the same way again.
 

The 104th Annual Meeting 
and Awards Presentation
Noon – 1 :00 PM  
Join us for the 104th Annual Meeting and voting on 
your HGAR 2021 slate of candidates. This will be followed 
by the presentation of our Realtor of the Year and the 
HG Realtor Foundation FREE Membership Raffle.
 

SO MANY
WAYS

TO WIN

HUDSON GATEWAY ASSOCIATION OF REALTORS®

rt  eet 
 eber 

EMPOWERING

GROWTH

CERTAINTY

MAKE

PIVOT YOUR BUSINESS FOR EXPONENTIAL

CREATE

IN AN UNCERTAIN WORLD

DECISIONS IN CHALLENGING TIMES

“
”

SO MANY
WAYS

TO WIN

“
”

October 2  2 2020 

Allan M. Block Agency  •  A.S.A.P. Mortgage Corp.  •  Clancy Relocation & Logistics 

Co-Communications, Inc.  •  Dolgetta Law, PLLC  •  Elissa Greyer Interior Design 

Fidelis Care Health Insurance  •  GEICO Local Office Westchester 

Get My C.O. Corp  •  GMG Public Relations, Inc .  •  Judicial Title Insurance Agency LLC 

Mark’s Inspections  •  Mr. Chimney  •  National Tenant Network 

Quintessential Mortgage Group  •  VHT Studios

REGISTER NOW AT HGAR.COM

HUDSON GATEWAY
ASSOCIATION OF REALTORS®

THANK YOU TO OUR ADDITIONAL 
MEMBERS DAY SPONSORS

O’DONNELL & CULLEN
PROPERTY TAX CONSULTANTS

PREMIER EVENT SPONSOR

DAY 1 :: te  
TIME ::  a - p

DAY 2 :: te  
TIME ::  a - p

 :: 

KEYNOTE ADDRESS 
with Ricky Mendez
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MORE IS
MORE

ONEKEY™ MLS IS COMMITTED TO HELPING

REALTORS® DO MORE.

More Products & Services = More Ways to Work More Effectively

More Listing Exposure on OneKeyMLS.com = More Leads

More REALTORS®= More Ways to Connect Your Listings to More Consumers

More Area Coverage = More Neighborhoods For Your Consumers to Consider

L E A R N M O R E A T O N E K E Y M L S N Y . C O M
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HUDSON VALLEY REAL ESTATE REPORT

Member FDIC

EQUAL HOUSING
LENDER

www.TrustcoBank.com

Come into any of our Hudson Valley locations and deal with one our friendly 
Branch Managers, who are also Loan Originators!

Trustco Bank Mortgages

*PMI - Private Mortgage Insurance. Lender paid Private Mortgage Insurance on loans over 89.5% Loan-to-Value. Please note: Rate subject to change. We reserve
the right to alter or withdraw these products or certain features thereof without prior notification. NMLS #474376

No Points
No Borrower Paid PMI*

Low Closing Costs
Friendly, Local Service
Financing up to 97%

Orange County - Monroe Office (845) 782-1100 Putnam County - Mahopac Office (845) 803-8756 Rockland County - Airmont Office 
(845) 357-2435, New City Office (845) 634-4571, Nyack Office (845) 535-3728, Pomona Office Tel: (845) 354-0176 

Westchester County - Ardsley Office (914) 693-3254, Briarcliff Manor Office (914) 762-7133, Bronxville Office (914) 771-4180, Elmsford 
Office (914) 345-1808, Hartsdale Office (914) 722-2640, Katonah Office (914) 666-6230,

Mamaroneck Office (914) 777-3023, Mt. Kisco Office (914) 666-2362, Peekskill Office (914) 739-1839, Pelham Office (914) 632-1983

Home Town in every way

Sta Report
Editor’s Note: The following is the 

full text version of the 2020 Third Quar-
ter Residential Real Estate Sales Re-
port Westchester, Putnam, Rockland, 
Orange, Sullivan, and Bronx Coun-
ties, New York released on Oct. 5 by 
OneKey™ Multiple Listing Service LLC.

WHITE PLAINS—After experiencing 
solid first quarter sales, real estate 
practitioners in the lower Hudson Val-
ley region, served by OneKey™ Multiple 
Listing Service LLC, were prepared for 
an active second quarter developing 
new inventory and accommodating high 
buyer interest, both earmarks of sec-
ond quarter activity. Instead, COVID-19 
happened, and the market came to an 
abrupt halt with real estate agents un-
able to show properties and were con-
ned to virtual interactions with buyers 
and sellers. Resiliency, creativity, and 
technology all began to replace shock 
and practitioners soon learned to navi-
gate their new environment resulting in 
historically high single-family residential 
third quarter sales gures. The optimism 
is back. 

Single-family residential sales gures 
increased across the board throughout 
the Hudson Gateway Association of 
Realtors’ market area with the excep-
tion of Bronx County, which likely felt 
the impact of the hard-hit New York City 
market. Sullivan County experienced 
a 45% increase in sales over the third 
quarter of 2019 with 384 single-family 
residential units sold compared to 264 
units in 2019. Westchester County, the 
largest county in the region, saw single 
family residential sales increase from 
1,940 in 2019 to 2,173 in 2020, a 12% 
gain. The single-family residential sales 
gain in Putnam was 8.4%, 350 sales 

compared to 323 in 2019; third quarter 
sales in Rockland were up 4.8% to 674 
units compared to Q3, 2019 when 643 
sales took place. Orange County sales 
were up 7.9%. There were 1,190 sales

in Orange as compared to 1,103 sales in 
2019, Q3.

Median sale prices of single-family 
homes were up in all counties including 
the Bronx despite a decrease in sales in
that borough. Sullivan County had the 
highest percentage increase at 33.1% 
($197,550 up from $148,450 in 2019). 
The median sale price in Westchester 
increased 15.9% to $810,000 from 
$699,00 (Q3, 2019), the Orange County 
median was up 14.6% to $330,000 from 
$288,000 in the third quarter of 2019, 
Rockland’s median increased 7.4% to 
$510,000 (from $475,000) and Putnam 
County’s median rose 9.7% to $411,250 
from $375,000 in 2019.

A concerning number in Westchester 
County is the eroding state of co-op 
sales, which have decreased for several 

quarters and were down 25.7% in the 
third quarter as compared to third quar-
ter 2019. Units sold in the third quarter 
were 339 versus 456 in 2019. There was 
no concomitant drop in price however. 

The same has held 
true for Bronx County 
where sales of co-
ops decreased 35.5% 
and have been de-
creasing over several 
quarters. The price 
of a co-op in Bronx 
County increased 8% 
to $237,500. Co-ops 
do not represent a 
signicant part of the 
market in the other 
counties served by 
OneKey MLS LLC.

Condominium 
sales were down in 
all counties with the 
exception of Putnam 

County where “condo” sales were up 
28% to 50 units from 39 in third quarter, 
2019. Ironically, condomin-
ium prices increased in all 
counties except Putnam. 

Multi-family sales were 
down across the board lead-
ing to speculation that some 
of these decreases, both 
condo and multi-family, may 
be more a function of COV-
ID-19-related issues than lack 
of buyers and/or interest. 
The weakness in the condo, 
co-op and multi-family sec-
tors took a toll on overall 
sales gures with Westchester County’s 
total residential sales down 1.3% to 
2,949 units compared to 2,988 units in 
2019, Q3 and Bronx sales were down 
29.6%. 

Other counties having less signicant 
condo and co-op markets fared better in 
the quarter.  Putnam County registered 
an overall increase of 8.6% total residen-
tial sales, Orange County sales were up
4.6%, Rockland’s rose 2.2% and Sullivan 
County with a virtually non-existent con-
do or co-op inventory was still up 42.2%. 

Lack of inventory continues to ham-
per sales in all residential categories. 
Recently listing activity has increased as 
buyers become more comfortable with 
the measures in place to protect them 
from exposure to the COVID-19 virus 
as well as the vibrancy of the market. It 
is dicult to predict market conditions 
going forward. In the short term, the mar-
ket remains strong with the number of 
properties in contract being exception-
ally high at this point of the year. These 
contracts should represent closed sales 
before year’s end. Interest rates remain 
at historic lows, which contributed to af-
fordability. There is also the migration to 
the suburbs, which is currently a factor 
and has created huge demand. What 

is dicult to evaluate, however, is how
long a complete economic recovery will 
take and how that will impact the market 
going forward?

Hudson Valley Single-Family Home Sales Rise Sharply in Third Quarter
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